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trade in fruit and vegetable 
products. However, it 
should be noted that the fi-
gures vary from the statis-
tics provided by other orga-
nisations, mainly due to the 
different selection of pro-
ducts. Hence the slight 
differences with other 
charts and tables accompa-
nying this publication. 

The world ranking is 
headed by the United Sta-
tes, with a trade flow of 
43.7 million tonnes in 
2020, representing a 3% 
fall compared to pre-pande-
mic levels, but almost five 
million more than Spanish 
production in that year. 
The majority of US trade 
corresponds to import 
flows, which account for a 
movement of nearly 30.8 
million tonnes (-3%), al-
most 70.5% of its foreign 
trade. This is followed by 
China, with a flow of 34.8 
million tonnes of fruit and 
vegetables and an increase 
of 7% compared to 2019. 
The Netherlands completes 
the podium with 29.5 mi-
llion tonnes, thanks to the 
role played by its ports, 
which act as distribution 
centres for fruit and vege-
table produce to and from 
Europe.

For the second consecutive 
year, international trade in 
fruit and vegetables has 
continued to grow. And 
that’s despite lockdowns 
and restrictions on move-
ment aimed at slowing 
down COVID-19.  Accor-
ding to the latest statistics 
provided by UN Food and 
Agriculture Organisation 
(FAO), trade increased by 
1% in 2020 to 495 million 
tonnes, when international 
trade reached 23% of glo-
bal production. 

Spain flexes its muscles 

The report prepared by 
Transporte XXI, based on 
FAO data, reflects Spain’s 
importance on the interna-
tional market, where it re-
mains in fourth place in the 
world ranking, behind on-
ly the United States, China, 
and the Netherlands.  

That said, China has re-
covered its pole position in 
exports, jumping ahead of 
Spain, where a 2% decline 
in exports resulted in total 
trade falling to 22 million 
tonnes in 2020. 

Despite this setback, 
Spain remains Europe’s lea-
ding exporter, moving 17 
million tonnes. This figure 
represents 76% of foreign 

UNITED 
STATES 
LEADS FRUIT 
AND 
VEGETABLE 
TRADE 

SPAIN, CLOSE TO A PODIUM FINISH 

Despite the 2% drop in fruit and vegetable trade, Spain remains in fourth position in terms of international 

trade, behind only the United States, China, and the Netherlands. 

 RK COUNTRY 2020 %20/19 %20/17 2019 2018 2017 

 1 U.S.A. 43,659 -3% 0% 44,839 44,466 43,776 

 2 China 34,793 +7% +3% 32,617 32,287 33,658 

 3 Netherlands 29,464 -2% +6% 30,087 29,194 27,845 

 4 Spain 22,310 -2% +6% 22,703 21,892 21,045 

 5 Germany 21,459 +2% +3% 20,956 20,799 20,869 

 6 Belgium 19,570 +2% +7% 19,103 18,716 18,360 

 7 Canada 17,554 +8% +15% 16,306 15,213 15,214 

 8 France 15,968 -2% -3% 16,364 16,447 16,461 

 9 Thailand 14,877 +14% -8% 13,050 14,588 16,192 

 10 Mexico 14,605 -2% +5% 14,857 14,457 13,901 

 11 Italy 12,864 -0% 0% 12,911 12,707 12,928 

 12 United Kingdom 11,962 +4% +7% 11,542 11,121 11,225 

 13 Russia 10,794 -3% -3% 11,132 11,580 11,114 

 14 Türkiye 9,252 +4% +25% 8,884 7,814 7,383 

 15 India 9,125 -3% -29% 9,396 8,605 12,804 

 16 Ecuador 8,004 +6% +11% 7,544 7,429 7,222 

 17 Poland 7,656 -5% +3% 8,072 7,297 7,455 

 18 Vietnam 6,982 0% -10% 6,947 5,731 7,754 

 19 United Arab Emirates 6,074 +4% +12% 5,852 5,445 5,421 

 20 Costa Rica 5,873 +1% -1% 5,805 6,034 5,919 

 TOTAL 20 322,844 +1% +2% 318,967 311,821 316,547 

 WORLD TOTAL 494,945 +1% +2% 490,980 480,084 484,983 

Thousands of tonnes. Source: FAO. 

SPAIN MAINTAINS ITS DOMINANCE IN SALES ABROAD 

It ranks as the second largest exporter of fruit and vegetables in the world, after China reclaimed the 

number one position, while the United States leads the world in terms of imports. 

TOP IMPORTERS 

 RK COUNTRY 2020 %20/19 %20/17 2019 2018 2017 

 1 U.S.A. 30,791 -3% +2% 31,763 31,532 30,064 

 2 China 17,373 +10% +1% 15,766 15,645 17,139 

 3 Germany 15,529 +2% +3% 15,191 15,049 15,056 

 4 Netherlands 12,658 -1% +8% 12,799 12,498 11,668 

 5 United Kingdom  10,773 +4% +7% 10,326 9,990 10,057 

 WORLD TOTAL 245,163 +1% +3% 243,719 239,004 239,174 
 

TOP EXPORTERS 

 RK COUNTRY 2020 %20/19 %20/17 2019 2018 2017 

 1 China 17,420 +3% +5% 16,851 16,642 16,518 

 2 Spain 17,052 -3% +5% 17,490 16,207 16,298 

 3 Netherlands 16,807 -3% +4% 17,289 16,696 16,177 

 4 Mexico 12,957 +1% +8% 12,889 12,368 11,983 

 5 U.S.A. 12,868 -2% -6% 13,076 12,933 13,712 

 WORLD TOTAL 249,782 +1% +2% 247,261 241,080 245,809 

Thousands of tonnes. Source: FAO.

FRUIT AND VEGETABLE SECTOR | INTERNATIONAL TRADE 

A JOURNEY 

AROUND  

THE WORLD 
TRADE IN FRUIT AND VEGETABLES  

ACCOUNTS FOR 23% OF GLOBAL PRODUCTION
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The health crisis had little im-
pact on the agri-food industry 
in 2020, when global fruit and 
vegetable production increased 
by 1% to almost 2.2 billion ton-
nes. Yet recovery is slow; that 
figure is almost half of pre-pan-
demic production volumes.  

Indeed, the pace of growth 
has slowed in recent years, 
most notoriously in 
2020.  That said, 
even during that 
challenging year, 
830 million more 
tonnes of fruit and 
vegetables were 
produced than at 
the start of the 21st 
century – that’s a 
61% increase on fi-
gures for 2000.  

The situation is 
reflected in the statistical data 
published by the Food and 
Agriculture Organisation of the 
United Nations (FAO), pro-

cessed by Transporte XXI. 
Producing 40% of the 

world’s fruit and vegetables, 
China remains at the top of the 
rankings, light years ahead of 
its closest challengers. In 2020, 
China increased production by 
1% to 881 million tonnes.  In-
dia, second in the rankings, in-
creased production by 2% to 

over 261 million ton-
nes. Brazil remains 
third with 67.5 million 
tonnes, having recor-
ded a 1% fall in volu-
mes when compared to 
pre-pandemic figures. 

The top three coun-
tries account for more 
than half of world pro-
duction (55%). This 
percentage rises to al-
most 79% when you 

consider the Top 20 of the 
world rankings. 

The FAO statistics also re-
flect Spain’s prominence in the 

international arena, where it 
continues to show its strength. 
In fact, it has the highest pro-
duction in the EU, ranking in 

seventh place in the global Top 
10, with 38.8 million tonnes. It 
has retained this position since 
2012, when it overtook Italy.

SPAIN, THE BIGGEST PRODUCER IN THE EU,  
IS IN THE GLOBAL TOP 10 

The Spanish fruit and vegetable industry finished a challenging 2020 with production of 38.8 million tonnes 

and 3% growth, three times the global average. 

 RK COUNTRY 2020 %20/19 %20/17 2019 2018 2017 

 1 China 880,968 +1% +4% 874,894 854,623 846,542 

 2 India 261,145 +2% +8% 254,850 250,527 241,276 

 3 Brazil 67,534 -1% -2% 68,425 68,130 68,648 

 4 U.S.A. 64,021 -2% -2% 65,659 61,674 65,552 

 5 Türkiye 54,463 +3% +3% 53,004 52,679 52,846 

 6 Mexico 47,818 0% +4% 47,642 47,532 45,983 

 7 Spain 38,836 +3% +2% 37,587 39,233 37,962 

 8 Indonesia 38,049 +7% +16% 35,428 34,309 32,731 

 9 Iran 35,592 +7% +17% 33,313 31,137 30,540 

 10 Egypt 35,321 +2% +2% 34,695 34,715 34,779 

 11 Italy 31,617 +3% -1% 30,586 30,553 31,859 

 12 Nigeria 31,218 0% +4% 31,344 30,979 30,050 

 13 Vietnam 29,602 +3% +14% 28,812 27,312 25,943 

 14 Philippines 23,255 -1% 0% 23,434 23,502 23,358 

 15 Russia 19,858 -1% +6% 20,096 19,631 18,689 

 16 Pakistan 17,698 +1% +6% 17,589 17,229 16,719 

 17 Algeria 16,606 +4% +17% 15,948 15,001 14,248 

 18 Uzbekistan 15,749 0% -4% 15,774 15,351 16,466 

 19 Colombia 14,376 -4% +22% 14,956 13,482 11,765 

 20 Argentina 14,056 -4% +5% 14,578 14,812 13,336 

 TOTAL 20 1,737,783 +1% +5% 1,718,616 1,682,411 1,659,292 

 WORLD TOTAL 2,193,965 +1% +5% 2,169,581 2,127,509 2,098,636 

Data in thousands of tonnes. Source: FAO

FRUIT AND VEGETABLE SECTOR | GLOBAL PRODUCTION 

FRUIT AND VEG 

RESIST  

THE PANDEMIC 
GLOBAL FRUIT AND VEGETABLE PRODUCTION 

ROSE BY 1% IN 2020 TO NEARLY 2.2 BILLION T

CHINA, 
THE 
“WORLD’S 
MARKET 
GARDEN”, 
LEADS 
THE 
RANKING
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War in Ukraine, the increased 
cost of energy, raw materials 
and supplies, together with 
high inflation, have all dealt a 
hard blow to Spain’s foreign 
trade in fruit and vegetable 
products with Europe, its main 
market. 

Amidst this challenging eco-
nomic backdrop, exports of 
fruit and vegetables recorded a 
2% drop in volumes during the 
first five months of this year, to-
talling just over 6 million ton-
nes, according to data from the 
Secretary of State for Trade, 
processed by Transporte XXI. 

The decline is due to the po-
or performance of sales abroad, 
which account for 85% of 
Spain’s foreign trade in fruit 
and vegetable products with 
Europe. Fruit exports and vege-
table exports both recorded si-
milar declines (-3%) in the 
year to May, falling 3% less 
than in the first five months of 
2021 to 5.1 million tonnes. Im-
ports, meanwhile, rose by 2% 
to 935,000 tonnes in the period 
analysed, thanks to a 5% in-
crease in vegetable imports, 
while fruit purchases fell by 
7%. 

The data signals a slowdown 
of the recovery that took place 
last year, after a difficult 2020, 
which was dominated by the 
global health crisis. 

In 2021, Spanish fruit and 
vegetable exports to Europe ex-
perienced year-on-year growth 
of 2.6% in volumes, close to 
pre-pandemic levels. These are 
the findings of the report by the 
Spanish Federation of Fruit and 
Vegetable Producers’ Associa-
tions (Fepex), differing slightly 
from those provided by the 

United Nations Food and Agri-
culture Organisation (FAO), 
which uses different statistics, 
particularly in terms of the type 
of products analysed. Hence, 
the slight differences 
throughout this special issue by 
Transporte XXI, which can be 
identified by comparing the 
graphs accompanying this 
supplement. 

Fruit exports were particu-
larly noteworthy among fo-
reign sales of fruit and vegeta-
ble products, increasing by 3% 
in volume last year, and tota-
lling 7.6 million tonnes, thanks 
to increases in sales of strawbe-
rries and stone fruit. Vegetable 
exports increased by 1.6% in 
2021, to 5.7 million tonnes. 

Within Spain, the region of 
Andalusia remains the leading 
exporter, with 4.5 million ton-
nes last year, 1% more than in 
2020. It is followed by the Va-
lencian Community, with 3.9 
million tonnes (+1%), Murcia, 
with 2.7 million tonnes (+5%) 
and Catalonia, with 1 million 

THE FRUIT AND VEGETABLE SECTOR IN SPAIN | FOREIGN TRADE 

BOUND FOR THE 

OLD CONTINENT 
EUROPE ACCOUNTS FOR 85% OF SPANISH EXPORTS OF FRUIT AND VEGETABLES

THE SOUTH IS ALSO IMPORTANT 

More than a third of Spanish fruit and vegetable exports to the European market come from Andalusia. 

 COMMUNITY SHARE 2021 %21/20 %21/19 2020 2019 2018 2017 %21/17  

 Andalucía 33% 4,477 +1% -1% 4,439 4,535 4,110 3,956 +13% 

 Com. Valenciana 29% 3,944 +1% -3% 3,893 4,056 3,756 3,798 +4% 

 Murcia 20% 2,726 +5% +6% 2,605 2,578 2,506 2,512 +9% 

 Cataluña 8% 1,019 +5% +0% 968 1,014 912 1,047 -3% 

 Madrid 2% 231 -9% -11% 254 259 268 309 -25% 

 Castilla-La Mancha 2% 221 +22% +9% 182 202 189 187 +18%  

 Castilla y León 1% 168 +10% +17% 153 144 150 149 +13%  

 Aragón 1% 166 -5% -22% 175 214 166 202 -18%  

 Extremadura 1% 162 +24% +3% 131 158 142 154 +5%  

 Galicia 1% 98 +2% -5% 96 103 110 99 -1%  

 Navarra 1% 80 +17% +26% 68 63 68 62 +29%  

 La Rioja 0% 43 +13% +6% 38 40 36 41 +4%  

 País Vasco 0% 39 +402% +288% 8 10 10 9 +321%  

 Canarias 0% 36 -34% -45% 54 66 65 68 -47%  

 Baleares 0% 16 -8% -20% 18 20 18 18 -11%  

 Other 0% 8 +1% +1% 8 8 6 6 +38%  

 Asturias 0% 1 +189% +311% 0 0 0 0 +527%  

 Cantabria 0% 0 +822% +730% 0 0 1 0 >999% 

 TOTAL 100% 13,435 +3% 0% 13,091 13,471 12,511 12,617 +6%  

Figures in thousands of tonnes. Source: Fepex. 

A SETBACK IN POST-

PANDEMIC EXPORT 

RECOVERY 
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tonnes (+5%). These four re-
gions account for more than 
90% of Spanish exports of fruit 
and vegetable products to the 
EU. 

Europe: the main market 

94% of Spanish exports were 
destined for the EU-27 and the 
United Kingdom. Specifically, 
exports to the EU amounted to 
11.1 million tonnes (+4%) and 
exports to the UK fell slightly in 
volume, by 2%, totalling 1.5 
million tonnes. Outside Euro-
pe, exports fell by 10% in terms 
of volume. Finally, in 2021, 
fruit and vegetable imports 
continued in line with the 
upward trend of previous years, 
with year-on-year growth of 
5.5% in volume. Vegetable im-
ports amounted to 1.5 million 
tonnes (+1%) and fruit im-
ports rose to 2 million tonnes, 
8% more in volume than in the 
previous year.

ANDALUSIA 

LEADS FRUIT 

AND VEGETABLE 

EXPORTS

SPAIN, EUROPE’S ‘REFRIGERATOR’ 

Germany and France account for almost 40% of Spanish foreign trade in fruit and vegetable products, with a flow of 7.5 million tonnes in 2021. 

TOP 25 TRADING PARTNERS SPANISH EXPORTS 

 RK COUNTRY 2021 %21/20 2020 2019 2018 2017  

 1 Germany 3,844 +3% 3,732 3,794 3,557 3,474 

 2 France 3,651 +1% 3,611 3,559 3,587 3,453 

 3 United Kingdom 1,680 -6% 1,786 1,831 1,712 1,718 

 4 Netherlands 1,276 -1% 1,294 1,356 1,253 1,238 

 5 Portugal 1,201 +5% 1,146 1,179 1,114 1,076 

 6 Italy 1,079 0% 1,077 1,136 947 1,056 

 7 Poland 722 +10% 658 734 594 640 

 8 Morocco 614 -2% 624 561 527 487 

 9 Belgium 559 +6% 529 537 561 634 

 10 Costa Rica 337 +16% 291 270 297 249 

 11 Sweden 318 +8% 295 294 281 286 

 12 Czech Republic 279 +23% 228 233 204 234 

 13 U.S.A. 254 -8% 276 274 232 236 

 14 Peru 212 +22% 173 144 151 97 

 15 Brazil 208 +4% 201 252 197 208 

 16 Switzerland 202 -7% 218 194 177 176 

 17 Denmark 197 +1% 195 201 189 180 

 18 Austria 190 +1% 188 197 167 181 

 19 Finland 130 +4% 125 115 105 100 

 20 Norway 122 +3% 119 109 107 98 

 21 Slovakia 120 +51% 80 80 52 50 

 22 Hungary 117 +43% 81 84 75 78 

 23 Ireland 109 +4% 105 98 90 90 

 24 Colombia 99 -7% 106 119 74 61 

 25 Canada 95 -13% 110 124 119 107 

 WORLD TOTAL 19,141 +2% 18,778 19,187 18,385 17,619  

Figures in thousands of tonnes. Source: Secretaría de Estado de Comercio.
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THE FRUIT AND VEGETABLE SECTOR IN SPAIN | SPANISH FOREIGN TRADE FLOWS

 Spanish exports and imports of fruit and vegetable products, with the origins/destinations indicated, by sea. (*) Based on January-May traffic.  (**) From A

SPANISH MARITIME TRADE BY REGION
 

  * %22/21 2021 %21/20 2020 2019 SHARE 2022 2019 

 Europe ** -2% 16,173 +2% 15,859 16.214 84.5% 84.4% 

 Latin America and Caribbean -6% 1,081 +7% 1,009 1.061 5.0% 5.2% 

 Africa -1% 987 +9% 908 851 6.3% 6.1% 

 North America -10% 416 -6% 445 469 2.0% 2.2% 

 Middle East +36% 156 -9% 171 188 1.2% 0.8% 

 CIS - Commonwealth of Independent States -62% 126 -28% 175 151 0.2% 0.5% 

 Asia **  +30% 120 -7% 130 184 0.7% 0.5% 

 Oceania -20% 81 +4% 78 68 0.2% 0.3% 

 TOTAL -2% 19,141 +2% 18,778 19,187 

NORTH AMERICA
 

 EXPORTS * %22/21 2021 %21/20 

 Cooked or frozen vegetables -4% 62 +3% 

 Citrus fruits +24% 44 -6% 

 Onions, garlic, leeks… +94% 36 +17% 

 Other fresh fruits +117% 4 -37% 

 Apricots, cherries, plums... - 4 -15% 

 Other -53% 12 -50% 

 TOTAL +12% 163 -6% 

 IMPORTS * %22/21 2021 %21/20 

 Other nuts -10% 127 +7% 

 Dry vine vegetables -19% 79 -28% 

 Dates, figs, pinneaples, avocado... -98% 35 +10% 

 Onions, garlic, leeks… -58% 5 +92% 

 Other fresh vegetables +35% 3 +100% 

 Other -15% 5 -33% 

 TOTAL -15% 5 -33%

LATIN AMERICA AND CARIBBEAN
 

 EXPORTS * %22/21 2021 %21/20 

 Apricots, cherries, plums... +52% 21 +163% 

 Citrus fruits -9% 21 -24% 

 Cooked or frozen vegetables +23% 20 +64% 

 Apples, pears and quinces +549% 16 -30% 

 Onions, garlic, leeks… +46% 11 -51% 

 Other +45% 9 +4% 

 TOTAL +21% 98 -4% 

 IMPORTS * %22/21 2021 %21/20 

 Dates, figs, pinneaples, avocado... -5% 336 +15% 

 Bananas -3% 301 +12% 

 Melons, watermelons and papayas -4% 81 +3% 

 Onions, garlic, leeks… -34% 60 +19% 

 Dry vine vegetables +69% 42 -24% 

 Other -23% 163 -0% 

 TOTAL -8% 983 +8%

AFRICA
 

 EXPORTS * %22/21 2021 %21/20 

 Apples, pears and quinces +31% 56 -1% 

 Cooked or frozen vegetables +8% 23 +7% 

 Dates, figs, pinneaples, avocado... -36% 19 +35% 

 Other fresh fruits +12% 17 +14% 

 Dry vine vegetables +3% 17 -32% 

 Other -11% 34 -3% 

 TOTAL +10% 166 -1% 

 IMPORTS * %22/21 2021 %21/20 

 Citrus fruits -91% 143 +51% 

 Melons, watermelons and papayas +10% 128 +3% 

 Other fresh vegetables +5% 96 +8% 

 Bananas +40% 90 +26% 

 Vine vegetables -9% 86 +6% 

 Other +11% 277 -1% 

 TOTAL -2% 820 +11%

EUROPE **
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +3% 3,591 -2% 

 Other fresh vegetables -7% 1,882 +4% 

 Melons, watermelons and papayas -38% 1,436 +12% 

 Apricots, cherries, plums… -28% 912 +9% 

 Lettuce, endives, chicory… -4% 868 +6% 

 Other -1% 5,356 +1% 

 TOTAL -3% 14,044 +2% 

 IMPORTS * %22/21 2021 %21/20 

 Potatoes +2% 844 -6% 

 Apples, pears and quinces -7% 250 +6% 

 Cooked or frozen vegetables +33% 175 +14% 

 Other fresh fruits +1% 112 +23% 

 Citrus fruits -3% 103 -26% 

 Other -1% 644 +4% 

 TOTAL +2% 2,128 -0%
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-May traffic.  (**) From Asia and Europe, the countries included in the CIS and the Middle East have been removed. Tráffic in thousands of tonnes. Source: Agencia Tributaria. Compilation: Transporte XXI.

SPANISH MARITIME TRADE BY PRODUCT
 

  * %22/21 2021 %21/20 2020 2019 CUOTA 2022 2019 

 Citrus fruits +1% 3,983 -3% 4,093 4,239 24.4% 23.5% 

 Other fresh vegetables -6% 2,055 +4% 1,971 1,919 12.7% 13.1% 

 Melons, watermelons and papayas -24% 1,659 +11% 1,497 1,562 3.6% 4.6% 

 Potatoes +3% 1,213 +0% 1,213 1,143 7.6% 7.2% 

 Other fresh fruits +1% 1,013 +7% 951 961 6.7% 6.4% 

 Apricots, cherries, plums… -26% 970 +10% 882 1,077 1.4% 1.8% 

 Cooked or frozen vegetables +7% 910 +8% 844 902 4.9% 4.5% 

 Lettuce, endives, chicory… -3% 907 +6% 855 857 6.0% 6.1% 

 Tomatoes -4% 841 -6% 898 975 5.1% 5.2% 

 Dates, figs, pineapples, avocado… -6% 722 +12% 643 592 3.3% 3.4% 

 Onions, garlic, leeks… -2% 690 -1% 697 735 3.1% 3.1% 

 Cucumbers and gherkins +16% 669 -7% 716 718 4.1% 3.5% 

 Cabbages, cauliflowers, swedes… -1% 560 +8% 518 513 4.4% 4.4% 

 Bananas  -4% 543 +14% 476 490 2.5% 2.6% 

 Apples, pears and quinces +1% 526 +1% 521 551 2.6% 2.5% 

 Other nuts -1% 343 +13% 304 314 1.5% 1.5% 

 Dry vine vegetables -27% 299 -26% 406 414 1.0% 1.3% 

 Grapes, including raisins -8% 283 +4% 273 233 0.6% 0.7% 

 TOTAL -2% 19,141 +2% 18,778 19,187 

%21/20 

-1% 

+7% 

+35% 

+14% 

-32% 

-3% 

-1% 

%21/20 

+51% 

+3% 

+8% 

+26% 

+6% 

-1% 

+11%

MIDDLE EAST
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +34% 34 -12% 

 Apples, pears and quinces +35% 21 -24% 

 Onions, garlic, leeks… +10% 17 -26% 

 Cooked or frozen vegetables +63% 14 -16% 

 Lettuce, endives, chicory… -40% 12 -6 

 Other +25% 30 -8% 

 TOTAL +31% 128 -15% 

 IMPORTS * %22/21 2021 %21/20 

 Potatoes +53% 22 +59% 

 Dates, figs, pinneaples, avocado... +35% 3 +19% 

 Temporarily preserved vegetables. -22% 1 +23% 

 Citrus fruits -55% 1 -31% 

 Other cooked or frozen fruits +34% 0 +2% 

 Other +15% 0 +4% 

 TOTAL +48% 28 +44%

OCEANIA
 

 EXPORTS * %22/21 2021 %21/20 

 Cooked or frozen vegetables +6% 5 +7% 

 Onions, garlic, leeks… -13% 1 +7% 

 Other nuts -81% 1 -20% 

 Other cooked or frozen fruits +24% 0 +94% 

 Cassava roots and sweet potatoes +3% 0 +155% 

 Other -5% 0 -56% 

 TOTAL -2% 8 +0% 

 IMPORTS * %22/21 2021 %21/20 

 Other fresh fruits +3% 56 +2% 

 Onions, garlic, leeks… -58% 10 +61% 

 Other nuts +228% 4 +7% 

 Apples, pears and quinces -82% 2 -36% 

 Dry vine vegetables -69% 1 -53% 

 Other - 0 -97% 

 TOTAL -22% 73 +4%

ASIA **
 

 EXPORTS * %22/21 2021 %21/20 

 Onions, garlic, leeks… -36% 10 +3% 

 Cooked or frozen vegetables -15% 7 +42% 

 Citrus fruits +219% 4 -69% 

 Other fresh fruits +34% 3 -32% 

 Other cooked or frozen fruits -47% 2 -12% 

 Other +60% 10 -23% 

 TOTAL +71% 36 -23% 

 IMPORTS * %22/21 2021 %21/20 

 Coconut, nuts… +27% 20 +18% 

 Temporarily preserved vegetables +19% 18 -3% 

 Cooked or frozen vegetables +50% 9 +2% 

 Grapes, including raisins -4% 9 +4% 

 Other nuts +36% 7 +8% 

 Other +2% 21 -11% 

 TOTAL +17% 85 +1%

COMMONWEALTH OF IND. STATES
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits -46% 8 -10% 

 Other fresh fruits +24% 8 -8% 

 Apricots, cherries, plums… -78% 2 +40% 

 Other fresh vegetables -44% 2 -17% 

 Dates, figs, pineapples, avocado… +26% 1 +65% 

 Other +90% 2 +46% 

 TOTAL -22% 23 -2% 

 IMPORTS * %22/21 2021 %21/20 

 Dry vine vegetables -78% 101 -33% 

 Other nuts +253% 1 -37% 

 Dry vegetables - 0 - 

 Grapes, including raisins -25% 0 +70% 

 Temporarily preserved vegetables +251% 0 +1% 

 Other +572% 0 -13% 

 TOTAL -75% 102 -32%
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Driver shortages have become the main 
Achilles heel of road transport, but 
Spanish hauliers and operators say a 
ban on loading and unloading by dri-
vers “can make the profession more 
attractive.”  New government measu-
res adopted to tackle shortages, inclu-
ding the ban, have been made in accor-
dance with the CNTC, Spain’s National 
Road Transport Committee. 
 
> DO THE AGREEMENTS BETWEEN 
THE CNTC AND THE SPANISH GO-
VERNMENT (DECEMBER 2021) IN-
CLUDE LONG-STANDING DEMANDS 
SUCH AS THE BAN ON LOADING AND 
UNLOADING BY DRIVERS AND THE 
COMPULSORY REVIEW OF THE DIE-
SEL CLAUSE? ARE THESE TOOLS VA-
LUABLE IN MAKING REFRIGERATED 
ROAD TRANSPORT COMPANIES MO-
RE COMPETITIVE? 

Carlos Prades 
Grupo Torres 

The agreements reached by the Natio-
nal Road Transport Committee (CNTC) 
mean there is a more favourable regu-
latory framework for road transport in 
all sub-sectors and specialities, inclu-
ding refrigerated transport. However, 
in order to make the laws legitimate, 
responsibility to ensure compliance lies 
with the companies themselves. Fur-
thermore, we need to promote the pro-
fessionalisation and training of all tho-
se involved in transport companies; 
with a legal framework that protects 
us, and knowledge of everything that 
is involved in operations, we can deve-
lop an increasingly efficient and profi-
table business. 

José Ramón Mazo 
Grupo Mazo 

The ban on loading and unloading is a 
long-standing demand that we in the 
sector have sought in order to make 
working as a professional driver more 
attractive. It was unreasonable for the 
driver to have to carry out this work af-
ter so many hours of driving, when the 
role of transport companies should be 
limited to just that, to transport. Hope-
fully this will encourage more people 
to join as new drivers. The compulsory 
review of the diesel price clause was 
necessary to ensure the survival of the 
vast majority of companies. Fuel prices 
have shot up, and now account for 
40% of the direct costs of transport. 

Without such changes in the cost of tra-
vel, it is impossible for companies to 
continue to offer their services, other 
than at a loss. It is important to remem-
ber that the price of fuel has risen by 
almost 70% in one year.  

Félix González Delgado 
Delgo Operador de Transporte 

The fact is that in the cooperatives 
where we load the products destined 
for the rest of Europe, we already wor-
ked in this way, so it has little impact 
on international transport. Spain is 
where we’ll see an impact, and hopefu-
lly a positive one. 

Demetrio Lanjarín 
Grupo Caliche 

The ban on loading and unloading by 
drivers improves their wellbeing in the 
workplace and places limits on what 
their duties entail, which never should 
have included carrying out these tasks. 
The diesel price clause is indispensable 
to keep costs in check. It is the largest 
part of our costs, and a revised fuel pri-
ce would not boost profits, but rather 
prevent us from working at a loss, as is 
happening in part of the sector.  

Antoni Tarragona 
Transports Tarragona 

The National Road Transport Commi-
ttee (CNTC) did a fantastic job and suc-
ceeded in delivering measures that are 
fair and necessary for our sustainabi-
lity. The measures will not make the 
sector more competitive, but they will 
provide it with breathing space, parti-
cularly in equalising the rules of the ga-
me between carrier and customer and 
bring dignity to a profession which is 
unfortunately only now, when it is in 
short supply, beginning to be apprecia-
ted for its value and its strategic impor-
tance. 

Guillermo Martínez 
ID Logistics 

It is an agreement that makes our sec-
tor valued and from which businesses 
and consumers can benefit. Firstly, the 
ban on loading and unloading by dri-
vers is a measure that corrects a histo-
rical anomaly of transferring non-spe-
cific jobs to professional drivers and it’s 
a step towards improving working con-
ditions and reducing the accident rate; 
many of them do not have additional 
training in certain processes such as 

handling specific machinery to carry 
out loading and unloading operations. 
Secondly, the revision of the diesel pri-
ce clause is a measure that our sector 
has demanded in the past. It provides 
legal certainty by allowing transport 
companies to pass on the sharp increa-
se in fuel costs to shippers, so that they 
can continue to provide the service in 
the best possible way, in an environ-
ment as turbulent as the current one. 
This is certainly a first step in the right 
direction, but more needs to be done.  

Fernando Carreras 
Carreras Grupo Logístico 

These demands are really important in 
order to improve the quality of drivers’ 
work. These measures are necessary to 
provide the value that the transport 
and logistics sector deserves. They are 
helpful measures, in terms of impro-
ving the competitiveness of Spanish 
road transport companies.  

Francisco Javier Gea 
Agetrans Demetrio e Hijos 

Agreements that lead to improvements 
in the daily lives of drivers are always 
positive, both in terms of simplifying 
their work and minimising waiting ti-
mes, as well as loading and unloading 
times, which undoubtedly means a re-
duction of transit times and, therefore, 
in an improvement in the competitive 
capacity of Spanish transport compa-
nies. Furthermore, making the job ea-
sier for drivers would go a long way 
towards making the driver’s job more 
attractive again, which would reduce 
the driver shortages we are suffering 
from at the moment. As for the com-
pulsory review of the diesel price clau-
se, this is always important, as it pre-
vents hauliers from bearing costs that 
they should not have to pay. We belie-
ve that the price of services should be 
linked only to the service; any costs be-
yond our control should be borne by 
the client. 

 
> DOES THE SECTOR NEED TO BE 
BIGGER TO COMPETE IN EUROPE? 

Carlos Prades 
Grupo Torres 

It would be preferable for it to be 
bigger, not least for Spain’s internatio-
nal trade. In general, fleets operating 
in Europe are already larger than tho-
se operating domestically, but their po-

SURVEY | THE COOL LOGISTICS CHAIN 

“WE NEED DRIVERS” 
OPERATORS BACK INTERMODALITY AND URGE PROGRESS ON ENERGY TRANSITION

CARLOS 
PRADES 

Manager of Grupo 
Torres and President 
of FVET 

“THERE IS NO 
REAL 
ALTERNATIVE 
TO DIESEL ON 
THE MARKET”

JOSÉ RAMÓN 
MAZO 

Managing Director of 
Grupo Mazo 

“THE PRICES 
BEING QUOTED 
FOR ELECTRIC 
VEHICLES ARE 
UNAFFORDABLE”
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transport and logistics sector is beco-
ming a competitive player all across 
Europe.  

Francisco Javier Gea 
Agetrans Demetrio e Hijos 

The Spanish fleet is one of the largest 
in Europe, at least as far as refrigerated 
transport is concerned, so I do not be-
lieve that size is a handicap in compe-
ting with Europe.  

 
> IS A BAN ON COMBUSTION ENGI-
NES, AS CALLED FOR BY BRUSSELS, 
ACCEPTABLE FOR LONG-DISTANCE 
HAULIERS, GIVEN THAT THERE IS CU-
RRENTLY NO EFFICIENT TECHNOLO-
GICAL ALTERNATIVE? 

Carlos Prades 
Grupo Torres 

No, it is not affordable. It is an impos-
sible situation that does not consider 
the reality. FVET supports projects 
seeking the development and imple-
mentation of alternative fuels, such as 
H2Ports, a project linked to the Port of 
Valencia that aims to incorporate 
hydrogen into port operations. We are 
aware that transport companies 
themselves are concerned about envi-
ronmental issues and are buying more 
modern vehicles with state-of-the-art 
technology that means fewer emis-
sions. But, for the time being, there is 
no real alternative to diesel on the  
market.  

José Ramón Mazo 
Grupo Mazo 

As long as there is no real and afforda-
ble alternative to combustion engines, 
a ban on them seems unreasonable to 
me. The prices of electric vehicles are 
unaffordable for any company. On the 
other hand, there is currently no net-
work of recharging points to make this 
shift to electric vehicles, whether pas-
senger cars or long-distance vehicles, 
feasible. There is also talk of a hydro-
gen option, but it remains a long-term 
option. I think it will be many years be-
fore combustion engines can be repla-
ced over long distances. 

Félix González Delgado 
Delgo Operador de Transporte 

If gas is not acceptable to Brussels (and 
I don’t know if it is), I would say that it 
is certainly not possible. With gas it is 
already possible. 

Demetrio Lanjarín 
Grupo Caliche 

There are currently no guaranteed al-
ternatives to combustion engines. On 
the one hand, there are not enough 
electric and gas recharging points to 
allow lorries to recharge in order to 
continue their route. On the other 
hand, these vehicles have a limited ran-

ge, which is the greatest challenge for 
electric mobility. The electric lorry with 
the longest range currently on the mar-
ket can travel 340 kilometres and takes 
an average of four hours to obtain a 
full fast charge of the battery. In con-
trast, the combustion engine can cover 
more than 2,500 kilometres on a single 
tank of fuel. At present, the key is gas 
engines, which considerably reduce 
emissions, but maintain a range of 
around 1,000 kilometres, with a re-
charge time of around 40 minutes. But, 
as I said at the beginning, there are not 
enough recharging points.  

Antoni Tarragona 
Transports Tarragona 

Not at all. Without a technological al-
ternative available to all companies, it 
is inconceivable that the combustion 
engine can be phased out in the short 
to medium term. Long haul transport 
companies have always been a leader 
in sustainability, either by moving to in-
termodal solutions or by investing in 
more efficient vehicles: Euro VI, etc. 
However, in the absence of economica-
lly sustainable technology, capacity pro-
blems for long-distance transport will 
only get worse. 

Guillermo Martínez 
ID Logistics 

We are united in our efforts to reduce 
the use of fossil fuels. Our energy tran-
sition strategy includes the progressive 
elimination of greenhouse gases to ma-
ke our business more sustainable at all 
stages of the supply chain. However, in 
order to undertake such a major chan-
ge, we need guarantees on the effecti-
veness of this technological alternative 
to meet the demands of the European 
Union. At ID Logistics, we aim to redu-
ce the energy intensity of our logistics 
activities by 20% by 2030, and to redu-
ce the CO2 carbon footprint of our fa-
cilities by 40% by 2030. The commit-
ment to alternative fuels and more effi-
cient forms of transport, the electric 
vehicle or, in the near future, the use of 
fuels such as hydrogen, is essential to 
achieve the elimination of greenhouse 
gas emissions. This is not currently pos-
sible, as there is still a long way to go 
in terms of technological development, 
but we are working towards achieving 
an efficient technology that will allow 
us to operate in a way that minimises 
greenhouse gas emissions. The compa-
ny has also implemented a proactive 
policy to significantly reduce energy 
consumption and waste, and since last 
year, all our platforms in Spain have 
been using 100% renewable energy 
sources. 

tential would be improved if they we-
re larger.  

José Ramón Mazo 
Grupo Mazo 

Fragmentation results in a fierce price 
war that can only lead to the death of 
the sector. Having large fleets helps 
when competing with large corpora-
tions for contracts, because of the fle-
xibility to accommodate their require-
ments. On the other hand, having a lar-
ge fleet requires continuous investment 
in technology in order to manage the 
high costs that such a large organisa-
tion generates.  

Félix González Delgado 
Delgo Operador de Transporte 

I do not have a clear opinion. 

Demetrio Lanjarín 
Grupo Caliche 

Price regulation is required in order to 
compete, not an increase in size. De-
mand for trucks is currently higher 
than supply, but the prices are too low 
to cover the costs, which has led to ma-
ny companies working solely to cover 
costs or even at a loss.  

Antoni Tarragona 
Transports Tarragona 

The market in Europe has been conso-
lidating for years. We are beginning to 
see operations of some size in Spain 
that may prevent a necessary reversal 
of the trend. Similarly, the lack of ca-
pacity will persist in the market and, 
unless there are major changes, this 
will accelerate this process. 

Guillermo Martínez 
ID Logistics 

The Spanish logistics sector has the ca-
pacity, technology and experience to 
lead the European market. We have a 
great deal of skilled talent in this indus-
try in Spain, which contributes to its 
year-on-year growth and its adaptation 
to the evolving challenges faced by lo-
gistics. In the specific case of ID Logis-
tics, Iberia is the second most impor-
tant market for the company worldwi-
de, behind only the company’s home 
country, France. This is not by chance, 
but due to the great team of professio-
nals we have in our country. Since our 
arrival on the market more than fifteen 
years ago, we have continuously grown 
and innovated by incorporating the la-
test technological advances. 

Fernando Carreras 
Carreras Grupo Logístico 

The transport and logistics sector is 
very versatile and is constantly develo-
ping. The Spanish sector in particular 
is innovative and adapts to current and 
future needs. Through digitalisation 
and sustainable solutions, Spain’s 

FÉLIX 
GONZÁLEZ DELGADO 

Managing Director of 
Delgo Operador de 
Transporte 

“WE DO NOT 
SEE THE 
RAILWAY AS 
EITHER A 
BENEFIT OR A 
THREAT”

(continued on page 12)

FRANCISCO JAVIER 
GEA 

Manager of Agetrans 
Demetrio e Hijos 

“THE LACK OF 
DRIVERS IS A 
KEY PROBLEM”
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DEMETRIO 
LANJARÍN 

Managing Director of 
Transporte de  
Grupo Caliche 

“YOU DON´T 
NEED SIZE TO 
COMPETE, YOU 
NEED TO 
REGULARISE 
PRICES”

ANTONI  
TARRAGONA 

Business Development 
Manager Transports 
Tarragona 

“IT IS 
IMPOSSIBLE TO 
DISPENSE WITH 
THE 
COMBUSTION 
ENGINE IN THE 
SHORT TO 
MEDIUM TERM”

costs and depreciation remain high. 
They increase because you need to ha-
ve two drivers and two lorries, one at 
the origin and one at the destination.  

Antoni Tarragona 
Transports Tarragona 

No. Road hauliers are the first to en-
courage and promote the use of rail 
and intermodal solutions. However, if 
there is no adequate infrastructure net-
work to be a real alternative to road 
transport, any incentive is woefully ine-
fficient. 

Guillermo Martínez 
ID Logistics 

According to data from the Spanish 
Transport and Logistics Observatory, 
94% of goods transported in Spain are 
moved by road. Thanks to its advanta-
geous geographical location and exten-
sive road network, Spain has the third 
highest number of kilometres of motor-
ways and dual carriageways in the 
world, making it one of the European 
Union member states with the highest 
volume of freight traffic. All this means 
that the logistics and transport sector 
accounts for 7.9% of GDP and is extre-
mely important in our economy. Given 
that land transportation is so vital in 
our country, it is essential that public 

administrations encourage the use of 
railways to relieve congestion on our 
roads, increase efficiency and diversify 
staff employability. We welcome any 
progress that is made in promoting rail 
transport. This measure may be a first 
step towards increasing the proportion 
of freight trains operating in the Spa-
nish rail network, although there is still 
a long way to go to reach the levels of 
other European countries.  

Fernando Carreras 
Carreras Grupo Logístico 

They help, but the train is still facing 
fundamental problems, which ‘eco-in-
centives’ have not managed to comple-
tely solve.  

Francisco Javier Gea 
Agetrans Demetrio e Hijos 

They may be attractive and even make 
it possible to use the train but given the 
level of customer demand for delivery 
times - we are talking about fresh pro-
duce - we believe that in most cases the 
train is currently unviable if delivery 
dates demanded by customers are to be 
met.   
 

Fernando Carreras 
Carreras Grupo Logístico 

The European Parliament’s objective of 
banning the sale of cars with combus-
tion engines from 2035 is a clear step 
towards a CO2-free future. However, 
targeted efforts in innovation and sus-
tainability are required to make techno-
logies accessible to transport operators. 
For the time being, there are no viable 
alternatives.  

Francisco Javier Gea 
Agetrans Demetrio e Hijos 

In the absence of an efficient and suffi-
cient infrastructure, we believe that 
any alternative to combustion engines 
will be unaffordable for any company 
in the industry, and of course, if this is 
not resolved, either the ban will have 
to be delayed or we will be entering a 
new supply chain breakdown. If such 
infrastructure were to be implemented, 
we would not hesitate to make the ne-
cessary investments in order to reduce 
our carbon footprint.  

 
> DO THE ‘ECO-INCENTIVES’ PROPO-
SED BY THE MINISTRY OF TRANS-
PORT TO ENCOURAGE THE USE OF 
FREIGHT RAIL IN SPAIN MAKE IT 
POSSIBLE FOR FREIGHT HAULIERS 
TO USE THE TRAIN? 

Carlos Prades 
Grupo Torres 

In Spain, goods transportation still re-
lies on lorries. In the Port of Valencia 
alone, it handles 93% of the freight 
traffic, while the remaining – minimal 
– percentage is handled by rail. The fu-
ture lies in intermodality, and we 
should look at how we can develop this 
hybrid transportation mode. There is 
no logic in encouraging the train and 
penalising the lorry.  

José Ramón Mazo 
Grupo Mazo 

For several decades, we have been 
putting some of our lorries on the 
railway. At the end of the day, it’s about 
good service with good frequencies. 
This will make it possible for more 
freight hauliers to board the train, al-
though the ‘door-to-door’ service pro-
vided by lorries cannot be replaced by 
the train. 

Félix González Delgado 
Delgo Operador de Transporte 

We are not interested; we don’t see the 
railway as either a benefit or a threat 
to us. 

Demetrio Lanjarín 
Grupo Caliche 

Eco-incentives are not enough to use 
this part of freight intermodality. Staff 

(from page 11)
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> IS THE LACK OF DRIVERS THE 
ACHILLES HEEL OF ROAD HAULAGE 
COMPANIES? WHAT IS THE SOLU-
TION? 

Carlos Prades 
Grupo Torres 

Indeed, the shortage of drivers is ano-
ther major transport problem. In Valen-
cia, this shortfall has gone from affec-
ting one in three transport companies 
in 2021, to half of the companies, 
according to the latest survey carried 
out by the Federation. It is a frighte-
ning scenario; driver shortages are al-
ready causing operational stoppages. 
There are no miracle solutions. We do 
think that the government could, for 
example, provide financial assistance 
to young and unemployed people to 
obtain accreditation to become a pro-
fessional driver, and extend and pro-
mote vocational training in this field. 
On behalf of the Federation and the 
sector, we need to believe in what we 
are; as the driving force behind the rest 
of the economic sectors, we are essen-
tial, and we must stand up for our po-
sition and against the undignified si-
tuations that our drivers sometimes ha-
ve to deal with. 

 

José Ramón Mazo 
Grupo Mazo 

This issue goes beyond the transport 
sector. Hospitality, hotels, construction, 
etc., are some of the areas where ski-
lled labour is hard to come by. It is diffi-
cult to make transport attractive to 
young people, it is a profession in 
which they would spend a lot of time 
away from home. Transport companies 
have to ensure that we offer good 
working conditions to attract this 
workforce. Offering quality, long-term 
jobs with cutting-edge work tools, so 
that drivers feel comfortable in their 
workplace. Another option would be to 
facilitate bringing in workers from third 
countries, so that fleets do not have to 
be shut down. 

Félix González Delgado 
Delgo Operador de Transporte 

A ban on loading and unloading ope-
rations by drivers may be a valid mea-
sure to make the sector an easier place 
to find work. Actually, loading and un-
loading limited a lot of people other 
than the usual profiles that everyone 
has in mind when they think of a 
chauffeur. 

Demetrio Lanjarín 
Grupo Caliche 

We are experiencing a generational 
changeover that is a challenge for the 
entire sector. We have to continue to 
make progress in professionalisation, in 
visibility and in adapting working con-
ditions to show that this is an attracti-
ve profession with a future.  

Antoni Tarragona 
Transports Tarragona 

Yes. In fact, this situation has also 
meant that companies with their own 
fleet are increasingly valued in the mar-
ket. There are long-term solutions, such 
as the process of making the work of 
drivers and their conditions more res-
pectable and establishing coordination 
mechanisms between means of trans-
port and companies to ensure, for 
example, that a driver can enjoy decent 
working conditions like any other pro-
fessional. However, the short-term so-
lution that governments should already 
be considering is the opening of quotas 
for workers from countries outside the 
European Union. 

Guillermo Martínez 
ID Logistics 

The lack of drivers is one of the major 
problems that all companies involved 
in the world of logistics and transport 
have to face. If we want to attract 
young people to work in the sector, 
which has been so badly treated over 
the last few decades, it is essential that 
they should be given more dignity. The 
steady ageing of the workforce and 

lack of replacement staff is a reality 
that will challenge us to make every 
effort. In addition, the strong growth 
of e-commerce has been detrimental to 
long-haul transport and benefitted last 
mile transport. The situation is clear, 
and there are no plans to increase the 
number of drivers in the short term to 
alleviate this problem. However, there 
are two solutions that could help to re-
verse this trend. The first of these is a 
response to a long-standing demand 
for multimodal development. The con-
version of the rail network to a freight 
network would address the lack of 
long-distance drivers, as the number of 
goods that a train can carry is much 
greater than that which can be carried 
by road transport. However, this con-
version is in the hands of the State and 
is, in principle, more difficult to carry 
out. On the other hand, this profession 
needs to be provided with both econo-
mic and social incentives to encourage 
new generations and the unemployed 
to take up these jobs. Not only wage 
factors, but also living conditions, 
infrastructure and route changes to  
make it much more possible to recon-
cile work and family life. In short, to 
make working conditions much more 
attractive.  

Fernando Carreras 
Carreras Grupo Logístico 

It is a difficult sector, and we need to 
make it more respectable. The lack of 
drivers is a problem currently serious-
ly affecting the transport sector. The so-
lution is not easy, but it involves trai-
ning people interested in joining the 
sector and attracting trained drivers 
from other countries to Spain. 

Francisco Javier Gea 
Agetrans Demetrio e Hijos 

If not the Achilles heel, it is one of the 
key problems facing most companies in 
the sector. In our humble opinion, the 
solution would be for the government 
to subsidise the acquisition of the ne-
cessary licences, so that unemployed 
people can efficiently retrain, which 
would not only help to alleviate the 
shortage of drivers but would also 
significantly reduce the number of 
unemployed people, especially the 
long-term unemployed. All of this, as 
mentioned above, would be facilitated 
if we could get drivers to confine 
themselves to doing their jobs and not 
have to waste their rest hours on tasks 
that are not theirs to do, such as 
loading and unloading. 

GUILLERMO 
MARTÍNEZ 

Transport Director of 
ID Logistics 

“IT IS VERY 
IMPORTANT TO 
ENCOURAGE 
THE USE OF 
THE TRAIN”

FERNANDO 
CARRERAS 

CEO of Carreras 
Grupo Logístico 

“IN SPAIN THE 
SECTOR IS 
INNOVATIVE 
AND 
ADAPTABLE”
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Business leaders in the refrigerated 
transport sector have raised the key 
question of which energy the Spanish 
fleet of long-haul vehicles will use in 
the future. Despite differences of opi-
nion in the transport sector, business 
leaders are at loggerheads 
with the EU over moves to 
decarbonise the transport 
sector. 

“European policy to 
tackle the decarbonisation 
of the transport sector 
clashes with the industrial 
reality of lorry manufactu-
rers,” businessmen have 
told Transporte XXI. 

“Sustainability advoca-
ted by politicians is wishful thinking as 
currently there is no way to buy a cost-
effective hydrogen lorry,” they say, 
adding: “Realistically, what we need 
are subsidies to renew fleets with less 
polluting vehicles - those powered by 
fossil fuels which is what we can use.” 

The arrival of Next Generation funds 
from the European Union should pro-
vide an incentive to undertake the de-
carbonisation of the sector, a business 
that has yet to find clear alternatives to 
diesel for long-distance cargo flows. 

Beyond the use of liquefied natural gas, 
businessmen are starting to see the de-
ployment of electric vehicles or last mi-
le distribution. And yet, hydrogen 
seems the only possible long-term 
alternative.  

The main problems fa-
cing the fleet renewal are 
the shortage of product 
supply, as well as the price 
of units; they do not cu-
rrently allow for adequate 
market implementation. 
Hydrogen lorries are up to 
180% more expensive than 
diesel vehicles and 30% 
more expensive than elec-
tric vehicles; these prohibi-

tively expensive costs are preventing 
companies from investing in them. 

Manufacturers, who have spent 
years preparing for the sector’s energy 
transition, all have prototypes and 
units ready to go to market in the next 
few years. Volvo already offers electric 
engine lorries and lorries that run on 
renewable fuels such as biogas. 

Both Volvo and Mercedes-Benz plan 
to add a third CO2-neutral option, 
hydrogen-powered fuel cell electric lo-
rries, in the second half of this decade. 

Hydrogen is generated 
from renewable energy, 
compressed, transported, 
and supplied to the engine. 
This fuel generates the 
electricity that is used as 
propulsion energy. 

Companies in the sector 
say that fuel cell electric lo-
rries will have an operating 
range comparable to many 
diesel lorries, a distance of 
up to 1,000 kilometres, 
with a refuelling time of 
less than 15 minutes. Built 
with two fuel cells capable 
of generating 300 kW of 
electricity, such lorries can 
handle a maximum total 
weight of up to 65 tonnes, 
with a useful load of 25 
tonnes.  

With the aim of achie-
ving the same results as the 
diesel-powered vehicles cu-
rrently used in the sector, 
all signs indicate that the 
first deliveries of this type 
of tractor unit, dedicated to 
long-distance traffic, could 
begin in 2025 or 2027, de-
pending on the manufactu-
rers.  

Supply infrastructure 

Mercedes-Benz aims to 
start the first customer 
trials on a hydrogen lorry 
model in 2023. Designed 
from scratch, it will have to 

have the same durability standards as 
an Actros, being able to cover a distan-
ce of 1.2 million kilometres over a ten-
year period, with 25,000 operating 
hours. 

“Fuel cell technology is still at an 
early stage of development and there 
are many advantages, but also some 
challenges ahead,” manufacturers say. 
Volvo, for instance, points out that the-
re is a problem with “the large-scale 
supply of green hydrogen, as fuelling 
infrastructure for heavy-duty vehicles 
has not yet been developed”. 

Lorry manufacturers aim to signifi-
cantly increase the supply of green 
hydrogen over the next two years, 
which means the use of biogas could 
be a transitional energy until the ad-
vent of fuel cell lorries in long-haul 
heavy haulage.

The hydrogen lorry 
is in the sights of 
fleet operators in the 
refrigerated sector.

SUPPLY CHAIN | ROAD TRANSPORT 

ENROUTE TO  

THE HYDROGEN TRUCK 
REFRIGERATED FLEETS APPLAUD THE NEED TO SUPPLY SUSTAINABLE TRANSPORT 

BUT DESCRIBE EUROPE’S DECARBONISATION POLICY AS “WISHFUL THINKING”

THE 
HYDROGEN 
LORRY, 
COMING  
IN 2025

THE SECTOR 
DEMANDS 
REAL AID 
FOR 
RENOVATION
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Transport White Paper pu-
blished by Transporte XXI. 
The typical company has a 
turnover of €4.13 million 
euros. 

The dynamic and diver-
se nature of the sector is 
evident considering its 
commitment to playing the 
rules of the game in terms 
of investment, its own fleet, 
and the provision of quality 
service. As part of a decar-
bonisation objective, the 
sector has started to show 
a commitment to intermo-
dality and the establish-
ment of carbon-free corri-
dors, through the creation 
of flexible rail motorways 
to relieve congestion on Eu-
ropean roads. 

“Adapting the fleet to the 
market” is key to ensuring 
profitability, says José Este-
ban Conesa, president of 

Primafrio, Southern Euro-
pe’s leading refrigerated 
fleet operator, based in 
Murcia, moving more than 
2,000 lorries of volumes 
during the peak season. 

Meanwhile, Carlos Mo-
reno de Viana-Cárdenas, 
CEO of Ontime, the compa-
ny that acquired the Mala-
ga-based fleet operator 
Acotral this year, is commi-
tted to growing the busi-
ness: “Single-service opera-
tors will have to seek 
alliances and integrations 
with integrated operators if 
they want to survive,” he 
explains. 

In this way, operators re-
main hopeful that they will 
be able to maintain a heal-
thy business momentum 
this year following a 2021 
that “was positive overall, 
because most companies 

The Spanish fleet leads the 
way in Europe, thanks to a 
steady commitment to in-
vestment and innovation, 
but market uncertainty, 
caused by the widespread 
increase in costs, is jeopar-
dising the country’s fleet 
renewal. 

A standstill in deliveries 
has prompted an increase 
in the number of kilome-
tres travelled by existing 
vehicles and reduction in 
capacity, resulting from the 
expiry of certain leasing 
contracts that cannot be ex-
tended and a shortage of 
new vehicles due to the de-
lay in the supply of orders 
from tractor and articula-
ted refrigerated unit manu-
facturers. 

Despite these circums-
tances, Spanish refrigera-
ted transport is currently 

enjoying a privileged posi-
tion on major routes in the 
European supply chain. To-
gether with Eastern Euro-
pean fleets, over the years 
Spanish companies have 
emerged as the industry 
leaders, driven by the mo-
dernisation of resources, di-
gitalisation and a commit-
ment to innovation made 
to reduce Spain’s ‘periphe-
ral country’ effect compa-
red with other European re-
gions.  

More than 20,000 Spa-
nish refrigerated lorries 
cross European borders 
every day, with volumes 
dependent on the timing of 
the agri-food export sea-
son. The highly fragmented 
sector is made up of 506 
companies with combined 
sales of €4.5 billion, accor-
ding to the annual Road 

SUPPLY CHAIN | ROAD TRANSPORT 

SPAIN LEADS  

THE EUROPEAN FLEET 
THE REFRIGERATED TRANSPORT BUSINESS REMAINS COMMITTED TO MODERNISATION AND INNOVATION  

IN AN UNCERTAIN ENVIRONMENT, WHERE THE SUPPLY OF MATERIAL HAS SLOWED DOWN  

FLEET OPERATORS 

TARGET 

PROFITABILITY BY 

ADAPTING TO THE 

MARKET
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MORE SPECIFICATIONS  
AND EMISSION ALLOWANCES 

Beyond the current energy situation and the spectre 

of a possible recession in the last quarter of 2022, 

during the start of the fruit and vegetable season, 

refrigerated transport businessmen consulted by 

Transporte XXI say the European Union’s tightening 

of standardisation conditions for all types of vehicles 

stands out among their medium-term concerns. 

From 2024, all new lorries will have to be fitted with 

Intelligent Speed Assist (ISA) and a low tyre pressure 

warning and sensor system, including trailers and 

semi-trailers over 3.5 tonnes.  

Vehicles must also have a warning system for objects 

in the blind spot and an Alcolock breathalyser. 

Meanwhile, fleet operators have expressed growing 

concern and uncertainty over the European 

Parliament’s approval of the new Emissions Trading 

Scheme (ETS II), which is based on the “polluter pays” 

principle, as it is understood that the transport sector 

is not prepared to take on an emissions allowance 

trading system in the current economic situation.

grew”, says José María Ar-
nedo, CEO of Armesa Lo-
gística and President of the 
employers’ association 
Atfrie. This organisation is 
made up of a select group 
of 60 companies, which 
handle the majority of na-
tional and international 
road traffic volumes, with a 
volume of more than 
15,000 lorries on the road 
every day.   

The commercial outlook 
for the 2022-23 fruit and 
vegetable season is positi-
ve, according to industry 
sources. However, there is 
“a fear that there will be a 
lack of lorries from the last 
quarter of the year 
onwards, which is bound to 
lead to a consequent in-
crease in prices during the 

season,” says one industry 
source. It is a worrying si-
tuation for shippers, espe-
cially for distribution 
chains and fruit and vege-
table product intermedia-
ries, who are  noticing a re-
duction in supply that 
could affect peaks in de-
mand at the height of the 
season in regular export 
traffic to    Northern Euro-
pe and the British market.  

Meanwhile, in terms of 
import flows, companies 
are experiencing a problem 
with returns that will not 
allow exports and import 
to balance themselves out, 
due to “the anticipated 
consumer crisis caused by 
the general increase in pri-
ces as a result of the energy 
crisis”.

More than 20,000 
Spanish lorries 
cross the border 
every day.

FLEET OPERATORS 

IDENTIFY A 

SHORTAGE OF 

LORRIES FOR THE 

SEASON

17
COOL LOGISTICS2022, DECEMBER



after-sales service base in 
Portugal, where all types of 
chassis and bodywork of 
any make can be repaired. 
With this site, the company 
now has seven bases of its 
own with a combined sur-
face area of more than 
500,000 square metres. Fi-
ve are in Spain, in Zarago-
za, Barcelona, Madrid, Va-
lencia and Seville. The 
other two are in Lyon 
(France), and in the Portu-
guese municipality of Man-
gualde, where the facilities 
of a 36,000-square-metre 
centre include a bench re-
dressing tool, shot blasting, 
a painting cabin, a brake 
tester, a tyre alignment la-
ser system, and repair pits. 

Asfares notes that the re-
gistration of trailers and se-
mi-trailers over 12 tonnes 
in 2021 totalled 13,886 
units, up 27.7% from 
10,877 in 2020 and 11% 
more than in 2019. Tarpau-
lin trailers, which accoun-
ted for 4,721 vehicles, rose 
by 54%. Behind refrigera-
ted trucks came dump 
trucks, with 1,604 registra-
tions, an increase of 38%. 
It also highlighted the 45% 
increase in container ships, 
with 609 units. 

Following an increase of 
over 25% in refrigerated 
vehicles in the first half of 
the year, vans and contai-
ner ships grew by more 
than 5%. Tanker and dump 
trucks dropped somewhat 
less, with tarpaulin trailers 
falling slightly, and flatbeds 
and other specialist units in 
decline. In the overall mar-
ket, the figures remain sta-
ble at around 14,000 units. 
At the end of the first half 
of 2022, 14,272 units were 
registered, with a similar 
amount forecast for the full 
year.

The refrigerated transport 
fleet recovered its momen-
tum last year, bringing an 
end to three years of stag-
nation. New units on the 
road increased by 20% to 
4,331 new units in 2021, 
and by 19% compared to 
2019, the last pre-pande-
mic year, according to data 
provided by the Spanish 
Association of Manufactu-
rers of Trailers and Semi-
trailers, Tankers, and Simi-
lar Vehicles (Asfares).  

This upward trend in the 
refrigerated road transport 
segment has continued in 
the current financial year. 
The registration of refrige-
rated trailers and semi-trai-
lers increased by 27.8% to 
2,397 in the first half of 
2022, compared to the pre-
vious year. This brings the 
year-on-year figure to 
4,853 units per year, and 
Asfares is forecasting a si-
milar figure by the end of 
2022. 

Asfares, which is run by 
Juan Viartola, revealed that 
the share of refrigerated 
trailers and semi-trailers 
manufactured in Spain 
jumped to record heights, 
from 68% in 2020 to 
85.8% in 2021, with more 
than 3,700 units registered. 
Schmitz, Sor Ibérica, Leci-
trailer and Indetruck emer-
ged as the companies with 
the largest market share in 
the first half of this year.  

Schmitz has an order for 
50 refrigerated semi-trai-
lers in progress for FM Lo-
gistic Ibérica, the first ten 

of which have already been 
delivered. These units, ma-
nufactured at the German 
multinational’s production 
plant in Zaragoza, are tem-
perature-controlled double-
deck system units which 
can load 66 Euro pallets. 
They also feature the ‘Trai-
lerConnect’ telematics sys-
tem with door contact, cou-
pling and tank sensors. 

Continuous improvement 

Meanwhile, Sor Ibérica, 
with more than 50 years of 

experience in the refrigera-
ted vehicle manufacturing 
sector, remains committed 
to continuous improve-
ment. As part of the pro-
cess of redesigning semi-
trailers, where the compa-
ny has already implemen-
ted new cappings, an elec-
trical system and other 
structural innovations, this 
year it has introduced a re-
vamped image for rear 
mudflaps. 

In addition, this year Le-
citrailer has set up its first 

SUPPLY CHAIN | ROAD TRANSPORT 

SEMI-TRAILERS ROLL  

INTO DOUBLE FIGURES 
REGISTRATIONS OF REFRIGERATED LORRIES GATHERED MOMENTUM IN THE FIRST HALF OF THE YEAR,  

WITH A 27.8% INCREASE, ACCORDING TO DATA FROM THE EMPLOYERS’ ASSOCIATION ASFARES

THE REFRIGERATION FLEET IS GROWING STRONGLY 

The employers’ association Asfares estimates that this year will close with more than 4,800 

refrigerated trailers and semi-trailers, almost 500 more than in 2021. 

REGISTRATION OF REFRIGERATED TRAILERS AND SEMI-TRAILERS 

Data in units. Data for 2022 are for the first half of the year. 

DISTRIBUTION BY TYPE 

Source: Asfares.
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transport group. With no 
official figures for the 2020 
financial year at the time of 
going to press, the operator 
made a statement that it re-
corded revenues of €506 
million in 2021, up 10.5% 
on the previous year.  

Next is Transportes J.  
Carrion, which is still 
grappling with a 
downward trend. In 2020, 
company sales fell by 25% 
compared to 2019, to al-
most  189 million. Over the 
last five years, its turnover 
has shrunk by 18%, having 
lost  40 million in sales sin-
ce 2016. 

Transportes Agustín 
Fuentes e Hijos, acquired 
by the American giant Li-
neage Logistics, completes 
the podium with sales of  
158 million in 2020, up 3% 
on the previous year. This 
percentage rises to 19% 
over the last five years. 

The top three refrigera-
ted transport companies 
are in the exclusive club of 
the Top 10 road haulage 
companies in Spain, accor-
ding to the latest edition of 
the White Paper published 
every year by this publica-
tion. 

Analysis by region 

In terms of location, refri-
gerated transport is distri-
buted throughout Spain, al-
though dependence on the 
agri-food industry means 
that the sector is mainly 
concentrated in the Medi-
terranean Arc. 

Refrigerated road transport 
weathered the COVID-19 
storm better than other 
specialities. During the 
difficult year of 2020, tur-
nover in the sector fell by 
2.2% to €4.52 billion, a 
modest drop when compa-
red to the 6% fall registered 
by the Spanish road freight 
transport sector. In fact, 
despite the downturn in 
2020, refrigerated road 
transport has reported 
strong growth of 11.2% 
compared to 2006, second 
only to the speciality of cra-
nes and special transport, 
with an increase of 24.7% 
over the last five years. 

These figures are stated 
in the 2022 Edition of the 
White Paper on Road 
Transport, which is produ-
ced every year by this pu-
blication, based on a sam-
ple of 4,000 
companies, of 
which 529 are 
refrigerated 
transport  spe-
cialists. 

“Despite the 
pandemic, it 
has not been a 
bad year, al-
though it hasn’t 
been a good 
one,“ says José 
María Arnedo, 
president of the employers’ 
association Atfrie. “We ha-
ve had consistency in our 
work, because consump-
tion has been higher,“ he 
adds. 

The fall in sales of refri-
gerated road transport, the 
Spanish market garden’s 
key logistical partner for 
European trade, is consis-
tent with the decline in 
Spanish fruit and vegetable 
exports to the EU, which 
fell by 2.8% to 13 million 
tonnes in 2020. This figure 
is the equivalent of more 
than 540,000 lorries, 
which, despite the 
lockdowns and restrictions 

on mobility, continued to 
operate even during the 
worst phases of the pande-
mic.   

Furthermore, a 23% sa-
les share of the transport 
sector shows how refrigera-
ted road transport has con-
solidated its position as the 
second largest speciality in 
the sector, behind only 
breakbulk and full lorry 
loads and agencies, under 
the heading of ‘other spe-
cialities’ (due to the fine li-
ne that separates these bu-
sinesses), which have a 
58% share. 

Good health 

The statistics reflect the 
Spanish agri-food indus-
try’s excellent performan-
ce. Despite the difficult si-
tuation resulting from the 
pandemic, Spain continues 

to be the EU’s 
‘refrigerator’, 
with the EU  re-
ceiving 74% of 
the flows of 
fruit and vege-
table products 
moved bet-
ween Spain 
and the rest of 
the world. 

In terms of 
turnover, only 
2.3% (12 com-

panies) have a revenue of 
over €50 million. Together, 
in 2020, they generated a 
turnover of €1.47 billion, a 
third of the business. SMEs, 
which make up 88% of the 
survey respondents, recor-
ded sales of €3.04 billion, 
67% of total refrigerated 
road transport sales in 
2020. 

Primafrio, which this 
year reached an agreement 
with Apollo Infrastructure, 
once again heads the com-
pany ranking. In a bid to 
accelerate its growth plans, 
the US investment fund 
bought a 49% stake in the 
Murcia-based refrigerated 

REFRIGERATION, IN SECOND PLACE 

Sales confirm refrigerated road transport as the second most important 

speciality in the sector, with a 23% share. 

Source: Transporte XXI 

REFRIGERATION WEATHERS THE STORM  

Sales of refrigerated hauliers fell by 2.2% in 2020, compared with a 6% drop 

for road transport as a whole. 

Figures in millions of euros. Source: Transporte XXI.

SUPPLY CHAIN | RANKING OF REFRIGERATED ROAD TRANSPORT COMPANIES 

COVID CURBS GROWTH 
THE HEALTHCARE CRISIS TAKES ITS TOLL ON COMPANIES IN THE SECTOR,  

AS TURNOVER FALLS BY 2.2% TO €4.52 BILLION DURING A DIFFICULT 2020
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Having overtaken Anda-
lusia in 2017, the leading 
autonomous community by 
sales is Murcia, with a 28% 
share. The 92 companies 
located in this region clo-
sed 2020 with a turnover 
of  1.27 billion, a figure al-
most identical to the pre-
vious year. Next is Andalu-
sia, where turnover for the 
region’s 109 companies fell 
in 2020 to €1.22 billion, 
down 4% compared to the 
previous financial year. The 
Valencian Community re-
tains third place, after the 
region’s 76 refrigerated 
transport specialist compa-
nies recorded a fall in reve-
nues to €611 million in 
2020, down 3% compared 
to the previous year. 

These three Spanish au-
tonomous communities, 
which also lead the ranking 
in terms of volume of fruit 
and vegetable exports to 
Europe, although not in the 
same order, account for 
69% of the refrigerated 
road transport business.

SPANISH EXPORTS OF FRUIT AND VEGETABLE PRODUCTS 

Murcia, Andalusia and Valencia account for 69% of the refrigerated road transport business in Spain, with aggregate sales exceeding €3.1 billion in 2020, 

according to the White Paper on Road Transport prepared by Transporte XXI. 

  EMPLOYMENT SHARE 

 COMMUNITY COMPANIES 2020 %20/19 2019 2018 2017 2016 %20/16 2020 SALES EXPORTS 

 Murcia 92 1,276.79 0% 1,282.62 1,201.06 1,152.93 1,077.83 +18% 5,244 28% 19% 

 Andalucía 109 1,224.24 -4% 1,269.70 1,197.50 1,240.90 1,161.22 +5% 6,548 27% 33% 

 Com. Valenciana 76 611.37 -3% 632.72 615.69 582.67 570.28 +7% 3,107 14% 28% 

 Cataluña 42 446.31 -3% 458.41 446.39 433.83 419.28 +6% 2,452 10% 7% 

 Galicia 34 202.44 -1% 204.70 187.42 183.28 190.45 +6% 1.145 4% 1% 

 País Vasco 15 150.00 +1% 148.38 136.15 104.84 97.10 +54% 968 3% 0% 

 Castilla-La Mancha 18 125.35 0% 125.21 111.97 108.49 99.31 +26% 965 3% 2% 

 Madrid 15 112.98 +1% 111.52 103.16 104.48 103.93 +9% 697 2% 2% 

 Aragón 15 93.94 -3% 97.05 94.49 107.90 102.63 -8% 654 2% 1% 

 Navarra 12 68.68 -3% 70.50 67.87 62.87 58.58 +17% 432 2% 3% 

 Asturias 16 51.27 +4% 49.13 43.68 39.35 36.53 +40% 416 1% 0% 

 Baleares 11 51.20 -11% 57.45 55.64 54.53 50.43 +2% 407 1% 0% 

 Castilla y León 14 30.92 -13% 35.44 30.90 30.08 27.73 +11% 265 1% 1% 

 La Rioja 9 29.09 -2% 29.67 28.02 26.84 23.70 +23% 220 1% 0% 

 Cantabria 4 18.59 0% 18.68 21.68 20.44 17.72 +5% 42 0% 0% 

 Canarias 15 14.98 -7% 16.05 15.43 19.10 18.12 -17% 216 0% 0% 

 Extremadura 9 14.85 -7% 16.04 14.22 15.93 14.23 +4% 151 0% 1% 

 TOTAL 506 4,523.00 -2% 4,623.28 4,371.28 4,288.47 4,069.08 +11% 23,929 100% 100% 

Data in millions of euros. Sales share: Market share of the national total in 2020. Export share: Share of exports of fruit and vegetable products in 2020 (by weight). 
Source: Transporte XXI.
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    YEAR    SALES 

 RK COMPANY PROVINCE OF BUILD 2020 %20/19 %20/16 2019 2018 2017 2016 Results Assests Workforce 

 1  Murcia 1999   404.91 375.75 342.65 311.81 - 24.65 108.48 340 

 2  Almería 1980   250.44 258.54 269.40 229.30 -18% 2.21 10.94 406 

 3  Murcia 1992   154.25 147.58 138.60 132.98 +19% 3.66 41.45 772 

 4  Valencia 1972   105.08 103.69 98.47 93.05 +11% 1.36 45.70 475 

 5  Huelva 1985   98.27 83.29 81.31 76.07 +36% 1.51 6.27 180 

 6  Huelva 1987   50.51 45.75 43.73 40.13 +121% 6.87 24.86 497 

 7  Murcia 1987   78.01 74.86 65.53 61.18 +43% 2.08 15.11 174 

 8  Almería 1999   74.15 56.23 46.43 36.18 +132% 2.40 19.28 506 

 9  Lleida 1984   77.09 74.22 72.20 74.38 +7% 2.63 11.69 357 

 10  Almería 1991   63.05 59.54 59.16 59.27 +15% 7.07 35.54 551 

 11  Murcia 1997   59.36 58.45 56.89 57.66 -2% 0.55 6.08 763 

 12  Barcelona 1982   54.75 54.60 56.01 55.04 - -0.53 -2.53 131 

 13  Castellón 2009   47.11 49.78 46.71 39.86 +14% 0.47 1.58 63 

 14  Alicante 1983   47.16 43.17 37.02 38.61 +14% 1.14 7.90 416 

 15  Gipuzkoa 1989   44.01 47.16 32.48 27.62 +57% 0.97 4.99 77 

 16  Alicante 1965   42.46 40.55 30.86 27.54 +57% 0.02 0.90 249 

 17  Gipuzkoa 1993   37.46 31.64 29.00 26.98 +57% 0.64 4.01 245 

 18  Murcia 1996   42.60 39.96 35.62 33.10 +26% 0.61 7.23 225 

 19  Murcia 2012   44.17 53.15 54.21 55.50 -29% 0.54 12.80 208 

 20  Albacete 1987   37.17 27.34 23.40 18.73 +106% 1.63 6.23 321 

 21  Madrid 1990   34.47 32.62 34.74 38.02 -1% 0.62 5.95 218 

 22  Barcelona 1989   37.71 32.33 27.85 22.48 +44% 0.40 4.73 194 

 23  Murcia 1992   32.90 31.20 28.19 25.76 +23% 2.24 8.72 153 

 24  Almería 1986   27.85 24.04 24.01 21.92 +44% 0.25 2.20 271 

 25  Girona 1947   30.86 32.66 31.71 29.38 - 0.03 3.12 102 

 26  Zaragoza 2006   30.14 29.56 26.46 23.25 +28% 0.41 1.87 175 

 27  Murcia 1998   24.10 20.44 17.41 6.89 +258% 0.32 1.00 23 

 28  Almería 1999   24.58 21.66 19.36 17.38 - 1.04 7.67 284 

 29  Cuenca 2003   21.53 19.53 16.47 15.43 +57% 0.58 2.33 135 

 30  Murcia 1982   23.36 22.47 21.19 21.74 +11% 0.20 5.78 45 

 31  Almería 2002   26.34 24.56 23.91 22.26 +8% 0.87 4.78 5 

 32  Navarra 1975   22.58 22.52 22.03 19.87 +19% 1.06 8.38 164 

 33  Murcia 2000   21.77 19.78 19.72 16.13 +44% 0.26 2.71 163 

 34  Alicante 1983   22.45 21.97 17.95 14.09 +64% 0.94 5.04 154 

 35  Madrid 1998   26.36 24.18 21.56 19.43 +18% 0.03 2.03 159 

 36  Barcelona 1995   21.83 20.11 18.33 20.00 +14% 0.04 5.29 127 

 37  Murcia 2006   26.39 24.15 22.09 18.14 +25% 0.15 1.51 26 

 38  Lleida 1985   22.20 21.34 19.92 15.52 +46% 0.35 1.47 287 

 39  Granada 1994   23.66 20.25 18.99 17.48 +29% 0.74 8.15 197 

 40  Pontevedra 2016   21.40 17.93 16.70 3.01 +649% 0.27 2.27 104 

 41  Murcia 2007   18.63 17.01 19.03 17.45 +29% 0.41 1.01 23 

 42  Navarra 1995   22.52 19.94 17.03 13.50 +65% 2.94 11.78 159 

 43  Girona 1980   23.50 22.11 21.25 20.56 -3% 0.55 3.49 79 

 44  Valencia 2013   18.45 19.95 18.46 8.92 +122% 2.61 9.68 12 

 45  Murcia 1991   19.66 17.62 16.61 15.35 +29% 0.58 5.99 226 

 46  Sevilla 1990   18.52 16.34 14.78 11.40 +73% 2.11 14.45 172 

 47  Valencia 1993   18.97 15.53 21.20 19.19 +2% 0.14 2.35 31 

 48  Málaga 1978   15.84 15.75 17.33 13.79 +36% 0.30 1.95 70 

 49  Murcia 1993   18.86 16.99 16.78 15.35 +22% 1.03 6.82 76 

 50  Almería 1999   14.46 13.03 10.50 10.86 +69% 0.05 0.16 16 

 51  Baleares 1995   19.59 18.67 18.38 16.35 +10% 0.26 2.95 134 

 52  Cantabria 1978   16.83 13.50 13.27 11.65 +55% 2.46 14.64 35 

 53  Almería 2012   15.27 11.93 11.09 8.71 +106% 0.40 1.53 6 

 54  Valencia 1998   18.91 17.08 15.60 13.97 +28% 0.51 0.58 17 

 55  Almería 1997   16.47 13.55 12.66 10.70 +65% 1.81 5.14 187 

 56  Sevilla 1993   18.00 17.02 16.84 17.58 +0% 0.57 4.38 52 

 57  Coruña 1990   16.16 15.43 14.66 13.80 +26% 0.94 6.74 54 

 58  Almería 1994   20.23 18.61 16.65 16.14 +8% 1.84 13.93 171 

 59  Almería 1995   19.36 19.44 20.33 20.94 -17% 0.27 5.96 15 

 60  Almería 1997   22.59 23.37 21.31 20.60 -16% 0.19 2.03 18

 Primafrio SL n.a. - 

 Transportes J. Carrión SA 188.93 -25% 

 Transportes Agustín Fuentes e Hijos SL 158.37 +3% 

 Transportes Mazo Hermanos SA 103.72 -1% 

 Grupo Transonuba SL 103.47 +5% 

 Sabetrans SL 88.61 +75% 

 Transportes Grupo Caliche SL 87.32 +12% 

 Isabel Alonso Alonso SL 83.90 +13% 

 Agencia Transportes Trota SA 79.43 +3% 

 Transintercano SL 68.33 +8% 

 Disfrimur SL 56.29 -5% 

 Hermes Logística SA n.a. - 

 Galadtrans 2009 SL 45.42 -4% 

 Castillo Trans SA 43.85 -7% 

 Olano Seafood Ibérica SA 43.24 -2% 

 Explotación Internacional de Transportes SL 43.16 +2% 

 Tudefrigo SL 42.35 +13% 

 Transportes Eurocruz SL 41.75 -2% 

 Campillo Palmera SL 39.58 -10% 

 Transportes Penades e Hijos SL 38.51 +4% 

 Transportes García Villalobos SA 37.80 +10% 

 Transportes J. Carbó SL 32.47 -14% 

 Capitrans SL 31.63 -4% 

 Francisco Pérez Rodríguez SA 31.55 +13% 

 Transportes Tresserras SA n.a. - 

 Aralogic SL 29.77 -1% 

 Fresh & Carry SA 24.69 +2% 

 Inter Trans Pérez Casquet SL n.a. - 

 Transfrired SL 24.21 +12% 

 Transportes Hermanos Corredor SA 24.13 +3% 

 Indapak Logistic SL 24.07 -9% 

 Transportes Cruz SL 23.62 +5% 

 Agetrans Demetrio e Hijos SL 23.22 +7% 

 Trans-Manolet SL 23.07 +3% 

 Transportes Frigoríficos Narval SL 22.92 -13% 

 TAE Transports i Serveis Integrals SL 22.82 +5% 

 Cosoltrans Logística y Expedición SL 22.73 -14% 

 Agencia Transportes Robles SA 22.68 +2% 

 Juan Francisco Aranda SL 22.60 -4% 

 Transfrío Rias Baixas SL 22.53 +5% 

 Serfri Trucks SA 22.45 +20% 

 Trans Jaylo SA 22.27 -1% 

 Transportes J Prats SA 19.93 -15% 

 Armesa Logística Internacional SA 19.80 +7% 

 Hervián SL 19.80 +1% 

 Transportes Vigar SL 19.68 +6% 

 Rau Load Cargo SL 19.61 +3% 

 Transportes Yagüe & Lago SL 18.82 +19% 

 Euroloma SL 18.75 -1% 

 Andalucía Cargo SA 18.34 +27% 

 Mascaró Morera SL 18.04 -8% 

 Sociedad Anónima Transvasa SA 18.01 +7% 

 Frío Nature Almería SL 17.91 +17% 

 Rau Load Cargo Barcelona SL 17.90 -5% 

 Trans Frío Higueral SL 17.66 +7% 

 Transportes y Excavaciones Valiente SL 17.61 -2% 

 Transportes Piadela SL 17.38 +8% 

 Interfrive SA 17.37 -14% 

 Inter-Cañabate SL 17.34 -10% 

 Logidis Sistems SL 17.22 -24%
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    YEAR    SALES 

 RK COMPANY PROVINCE OF BUILD 2020 %20/19 %20/16 2019 2018 2017 2016 Results Assests Workforce 

 61  Almería 1991   19.03 16.36 14.13 13.75 +24% -0.38 0.53 154 

 62  Valencia 2014   14.15 11.58 9.29 6.91 +146% 0.17 0.82 90 

 63  Albacete 1967   16.74 9.35 9.34 9.88 +70% -0.84 4.55 143 

 64  Lleida 1985   17.12 19.22 19.37 19.80 -17% -0.86 -1.23 41 

 65  Lugo 1988   18.38 12.14 11.56 11.99 +32% 0.09 3.79 133 

 66  Alicante 2009   15.60 14.52 14.87 13.72 - 0.19 1.53 141 

 67  Zaragoza 1988   15.44 14.86 13.51 11.70 - -0.10 2.10 130 

 68  Sevilla 1976   17.15 17.27 16.66 16.81 -9% 0.00 6.49 93 

 69  Huelva 1992   12.97 9.75 8.55 6.80 +124% 1.15 3.48 141 

 70  Valencia 2004   13.28 11.78 11.09 9.48 +59% 0.76 0.84 18 

 71  Murcia 1995   13.81 13.14 13.28 12.27 +21% 0.11 1.32 119 

 72  Almería 1991   15.09 14.47 13.89 12.74 +17% 1.58 14.31 119 

 73  Alicante 1985   14.29 13.01 n.a. 8.54 +71% 0.17 2.05 99 

 74  Murcia 1996   13.36 10.68 9.50 7.26 +100% 0.52 4.22 117 

 75  Zaragoza 1988   16.24 15.05 13.02 9.89 +44% 1.55 15.53 92 

 76  Valencia 1977   13.92 13.61 12.33 11.98 +17% 0.69 9.94 84 

 77  Gipuzkoa 2017   10.96 4.97 0 0 - 0.03 2.19 114 

 78  Granada 2006   13.48 13.54 11.75 9.66 +45% 0.29 1.68 80 

 79  Murcia 2005   15.66 16.16 16.58 16.71 -17% 0.84 3.83 102 

 80  Almería 2005   13.46 10.97 9.25 8.76 +58% 1.55 9.53 107 

 81  Almería 1994   12.86 11.06 10.23 8.45 +60% 0.69 6.51 93 

 82  Tarragona 2017   14.78 13.59 0 0 - 0.51 1.72 17 

 83  Valencia 2006   12.44 10.56 9.09 6.91 +83% 0.38 0.87 49 

 84  Girona 2001   14.54 14.52 14.77 14.31 -13% 0.10 1.89 55 

 85  Pontevedra 2002   6.07 2.70 2.14 1.91 +546% -0.21 0.07 46 

 86  Cádiz 2004   12.05 10.22 7.68 5.00 +146% 0.45 1.43 28 

 87  Asturias 2013   8.53 5.26 1.69 1.40 +777% 0.61 1.46 65 

 88  Cádiz 2001   12.14 12.35 13.27 12.14 - 0.16 1.92 56 

 89  Castellón 2012   13.36 14.15 16.23 13.48 -13% 0.11 0.34 15 

 90  La Rioja 1996   12.18 10.55 10.05 9.29 +26% 1.81 6.00 66 

 91  Pontevedra 1997   13.35 12.97 13.35 15.10 -24% 0.38 2.73 80 

 92  Sevilla 2001   11.20 9.78 9.61 10.01 +14% 0.41 1.75 21 

 93  Málaga 2008   11.26 12.32 12.45 s.d. - -0.17 0.96 9 

 94  La Rioja 1998   11.05 11.41 10.94 9.08 - 0.17 5.33 96 

 95  Huelva 1997   8.72 8.21 8.40 6.86 +58% 0.12 1.61 54 

 96  Girona 1980   10.81 9.68 9.28 9.23 - 0.24 4.40 62 

 97  Valencia 1983   10.44 10.34 10.38 11.02 -2% 0.17 1.20 59 

 98  Madrid 1995   10.76 8.66 7.49 7.09 - 0.03 0.86 62 

 99  Pontevedra 1982   10.68 10.18 9.89 9.58 - 0.03 0.43 8 

 100  Murcia 2018   9.18 0.18 0 0 - -0.42 -0.07 88 

 101  Baleares 2005   n.a. 10.40 9.97 8.48 - 0.15 0.53 14 

 102  Coruña 1977   9.97 10.19 10.30 9.18 +13% 0.90 15.52 42 

 103  Murcia 1990   11.29 11.24 10.31 9.65 +6% -0.38 2.08 54 

 104  Almería 2003   12.98 11.85 11.42 10.44 -4% 0.96 5.27 90 

 105  Almería 2006   9.35 8.07 5.67 5.33 +87% 0.03 0.08 9 

 106  Pontevedra 1997   10.56 10.01 9.73 9.48 +5% 0.47 0.96 65 

 107  Alicante 2005   9.95 9.34 8.88 8.65 +15% 0.11 1.06 88 

 108  Jaén 1997   10.30 11.36 10.00 9.11 +9% 0.03 0.47 72 

 109  Murcia 1993   10.12 9.90 9.16 7.29 +35% 0.39 2.49 81 

 110  Barcelona 2001   9.53 10.07 9.42 8.85 +11% 0.13 0.76 97 

 111  Almería 1994   10.05 8.88 7.38 6.84 +41% 0.47 2.09 33 

 112  Murcia 1991   11.54 12.53 12.16 11.78 -18% 0.14 2.04 16 

 113  Gipuzkoa 2018   9.40 5.40 0 0 - 0.17 0.40 194 

 114  Valencia 1970   n.a. 8.75 9.45 9.84 -4% -0.21 3.46 55 

 115  Girona 2000   9.05 8.55 8.55 8.27 +14% 0.37 2.04 29 

 116  Almería 1997   n.a. 9.25 8.62 8.14 - 0.01 0.41 19 

 117  Cuenca 1987   10.72 10.32 7.36 6.95 +31% 0.09 0.66 107 

 118  Navarra 1975   10.06 10.19 9.70 8.66 +5% 0.04 2.63 35 

 119  Murcia 1987   n.a. 9.05 9.72 8.54 - 0.15 2.92 46 

 120  Tarragona 1986   8.59 7.67 6.77 6.92 +31% 0.60 5.12 72

 Tudefrigo Sur SL 17.10 -10% 

 Rafa Grau Transports SL 16.99 +20% 

 Transportes Caudete SA 16.82 +0% 

 Transportes Tarragona SA 16.51 -4% 

 Transportes Valín e Hijos SA 15.84 -14% 

 Transportes Internacionales Eurotransfret SL n.a. - 

 Frío Aragón SL n.a. - 

 Transportes Sindo SL 15.38 -10% 

 Transmoro SL 15.25 +18% 

 Rau Load Cargo Marítima SL 15.11 +14% 

 Transportes el Mirador-Miratrans SL 14.90 +8% 

 S. Cabrera SL 14.88 -1% 

 Antonio Marco SL 14.62 +2% 

 Tradomi SL 14.55 +9% 

 Distribuciones y Representaciones Usieto SA 14.26 -12% 

 Trans Rocamar SL 13.98 +0% 

 Olano Norte SL 13.97 +28% 

 Antonio Gijón Operador del Transporte SL 13.96 +4% 

 Eurosol Cargo SA 13.93 -11% 

 Frigo-Líneas Nórdicas SL 13.86 +3% 

 Grupo Salas Águila SL 13.52 +5% 

 Delta Stocks Logistics Global SL 12.84 -13% 

 Innova Logic Transportes SL 12.65 +2% 

 Cronofrío SA 12.50 -14% 

 Bonfrig FDC Ultracongelados SA 12.31 +103% 

 Transportes Bolipesk SL 12.28 +2% 

 Serincar 92 SL 12.26 +44% 

 Eumatrans SL n.a. - 

 Alianza Galadtrans SL 11.72 -12% 

 Transportes Valle del Oja SL 11.71 -4% 

 Devesa-Express SL 11.53 -14% 

 Transportes Frigoríficos Solocanarias SL 11.38 +2% 

 SC Andaluza de Transportes Cotravelma  n.a. - 

 José María Navajas SL n.a. - 

 Genaro Rodríguez e Hijo SL 10.85 +24% 

 Transports J Prada SL n.a. - 

 Satfer España SL 10.81 +3% 

 Transportes Pibejo SL n.a. - 

 Cofrivigo SCL n.a. - 

 Primavia Europe SL 10.47 +14% 

 Cargo Pitiusas SL n.a. - 

 Tojeiro Transportes SA 10.34 +4% 

 Merlatrans SA 10.21 -9% 

 Transgesol SL 10.00 -23% 

 Frío Guerrero SL 9.98 +7% 

 Kartin SL 9.97 -6% 

 Transports Internacionals R Fuster SL 9.94 -0% 

 Transportes Frigoríficos RP SL 9.91 -4% 

 Interbalsa SL 9.83 -3% 

 Trans Miquel Benavent SL 9.81 +3% 

 Estela Trans SL 9.66 -4% 

 Transgallego Logistic SL 9.63 -17% 

 Olano Logística del Mar SL 9.52 +1% 

 Transdonat SA 9.43 - 

 Martínez Cobo e Hijos SL 9.40 +4% 

 Murgi-Cargo SL n.a. - 

 Almacenajes Pogar SL 9.11 -15% 

 Transportes Oteiza SA 9.08 -10% 

 Transportes Las Maravillas SA n.a. - 

 Transportes Carlos SL 9.04 +5%
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 121  Girona 1967   10.02 10.75 12.78 12.35 -27% -0.20 2.60 81 

 122  Alicante 2002   9.02 7.89 7.11 6.45 +39% 0.10 1.25 68 

 123  Madrid 1986   9.03 9.11 8.89 8.56 +5% 0.09 1.80 16 

 124  Lleida 2009   1.36 1.30 1.72 1.74 +416% 0.37 0.86 63 

 125  Lugo 2013   12.11 13.11 15.40 18.17 -51% -0.63 -0.98 80 

 126  Murcia 2005   8.60 5.99 3.35 2.54 +247% 0.50 1.07 82 

 127  Madrid 1998   9.04 9.96 9.26 10.00 -13% 2.40 8.88 10 

 128  Valencia 1993   8.63 8.83 10.16 n.a. - 0.07 0.72 21 

 129  Murcia 1995   9.08 10.35 11.58 9.61 -11% 0.13 1.49 62 

 130  Baleares 2005   8.57 8.17 8.29 8.62 - 0.09 1.65 62 

 131  Alicante 2006   10.56 11.48 8.65 12.07 -29% 0.12 0.35 54 

 132  Alicante 1996   8.24 7.78 7.69 7.22 +18% 0.05 0.89 72 

 133  Valencia 1996   7.52 5.98 6.76 8.14 +3% 0.23 0.30 13 

 134  Lleida 1996   8.71 8.37 7.47 6.84 +22% 0.41 6.07 99 

 135  Pontevedra 2006   7.50 7.16 7.22 6.88 +15% 0.48 2.89 29 

 136  Coruña 1991   9.57 8.92 7.76 6.82 +15% 0.10 2.46 23 

 137  Valencia 1998   9.88 10.37 7.84 5.66 +37% -0.35 -0.07 68 

 138  Barcelona 1993   10.48 10.78 10.56 9.72 -21% 0.12 5.35 66 

 139  Murcia 2006   5.66 5.16 4.61 4.45 +72% 0.32 0.68 33 

 140  Baleares 2001   8.78 8.24 7.55 6.55 +17% -0.25 0.47 125 

 141  Lugo 2006   8.57 8.67 9.34 9.05 -16% -0.03 2.10 42 

 142  Valencia 2005   7.82 7.59 0.52 0 - 0.28 0.35 10 

 143  Sevilla 2012   8.21 7.28 7.15 7.13 +6% 0.37 0.89 87 

 144  Almería 2000   7.44 10.16 11.67 10.64 -29% 0.22 0.97 10 

 145  Jaén 2002   7.98 7.77 7.95 8.14 -9% 0.86 2.64 90 

 146  Murcia 2011   6.69 5.53 5.02 2.58 +185% 0.17 1.08 100 

 147  Murcia 2017   7.27 3.22 0.44 0 - 0.03 0.11 67 

 148  Gipuzkoa 1999   6.80 7.07 6.59 5.66 +26% 0.57 2.12 43 

 149  Lleida 2000   8.36 8.76 7.49 6.95 +2% 0.03 1.08 53 

 150  Almería 2014   7.60 6.55 5.29 5.31 +33% 0.55 3.87 59 

 151  Córdoba 2003   6.92 6.23 6.07 5.87 +20% 0.66 4.33 57 

 152  Barcelona 2000   8.06 7.91 7.41 6.77 +3% 0.12 1.39 21 

 153  Alicante 1987   5.87 6.00 5.89 4.61 +50% 0.06 1.45 47 

 154  Castellón 1984   7.90 8.64 8.86 7.94 -14% 0.00 5.52 67 

 155  Pontevedra 1988   6.98 6.78 6.37 5.86 +14% 0.25 0.93 65 

 156  Bizkaia 1996   5.70 6.81 5.66 6.36 +5% 0.49 3.93 33 

 157  Almería 2010   6.37 5.98 6.00 4.92 +36% 0.39 2.08 77 

 158  Murcia 1986   7.44 6.16 6.77 7.79 -15% 0.10 1.21 32 

 159  Murcia 1996   6.46 4.62 4.52 4.37 +49% 0.04 0.25 55 

 160  Sevilla 1991   8.02 9.00 7.99 7.71 -16% 0.05 1.18 60 

 161  Madrid 1999   6.48 4.01 3.16 3.82 - 0.06 0.61 104 

 162  Lleida 2010   6.57 6.20 6.09 5.46 +18% 0.16 1.80 48 

 163  Jaén 2002   6.32 6.11 n.a. 6.39 - 0.05 1.33 61 

 164  Asturias 2013   6.43 5.89 5.64 5.20 +21% 0.23 1.95 76 

 165  Girona 2008   5.91 5.14 n.a. 2.58 +142% 0.03 0.65 46 

 166  Almería 1996   6.25 5.56 5.54 s.d. - 0.25 2.46 113 

 167  Gipuzkoa 1983   6.75 6.74 6.51 6.34 -2% 0.01 2.62 57 

 168  Valencia 2002   6.31 7.25 6.73 6.09 +1% -1.00 -0.93 21 

 169  Sevilla 2006   7.86 7.83 6.95 6.43 -7% -3.42 -3.01 58 

 170  Valencia 1990   5.99 5.77 5.42 4.59 +29% 0.04 0.43 11 

 171  Barcelona 1983   5.92 4.82 4.17 4.62 - 0.31 1.31 37 

 172  Murcia 2018   5.35 0.97 0 0 - 0.01 -0.07 16 

 173  Alicante 1972   5.90 6.13 6.37 5.69 - 0.06 0.60 53 

 174  Bizkaia 1984   5.89 5.88 5.98 5.60 +5% 0.27 2.32 71 

 175  Murcia 1994   5.39 4.87 4.50 4.33 +33% 0.23 2.07 44 

 176  Huelva 1999   6.30 5.55 6.29 6.01 -4% -0.39 0.11 69 

 177  Coruña 1999   5.50 5.54 5.35 4.99 +15% 0.37 4.20 46 

 178  Asturias 2003   5.49 5.31 5.23 5.08 +13% 0.14 2.58 64 

 179  Lleida 2014   4.60 4.39 4.24 3.30 +74% 0.05 0.40 54 

 180  Lleida 1987   5.74 4.08 3.87 4.80 - -0.51 2.86 56

 Transportes Badosa SA 8.99 -10% 

 Vicente E Escudero SL 8.97 -0% 

 Transportes Farmaceúticos SA 8.97 -1% 

 Austrian Fruits SL 8.96 +558% 

 Yonatan Pérez Suárez SL 8.94 -26% 

 Logística Eurocruz SL 8.81 +2% 

 Omega Delivery SL 8.70 -4% 

 Trans Valemar SL n.a. - 

 Sauratrans SL 8.57 -6% 

 Refrilog SL n.a. - 

 Logística de Cox SL 8.53 -19% 

 Orcelitrans SL 8.49 +3% 

 Rau Load Cargo Sevilla SL 8.38 +11% 

 Servicios Logísticos del Pla SL 8.32 -4% 

 Potel Torres Transportes SL 7.94 +6% 

 Vicente Loureda García SL 7.81 -18% 

 Somartrans L´ Eliana SL 7.77 -21% 

 Trans Wences SL 7.73 -26% 

 Grupo Hnos Terres Montiel SL 7.65 +35% 

 Transportes Barceló 2010 SL 7.64 -13% 

 Logísticas Goyanes SL 7.64 -11% 

 Rau Load Cargo Denia SL 7.63 -2% 

 Transleo Sur SL 7.59 -8% 

 Transportes Euro-Almería 2000 SL 7.51 +1% 

 Transmado Express 2002 SL 7.39 -7% 

 Transportes y Logística TLX SL 7.37 +10% 

 Dimafrío SL n.a. - 

 Transportes Arrastio SL 7.12 +5% 

 Transportes Frigoríficos del Segre SL 7.09 -15% 

 Transaguimu SL 7.06 -7% 

 Tircarhe SL 7.06 +2% 

 Betese Gestión de Sv. de Almacenajes y Portes SL 6.94 -14% 

 Dalias Transport SL 6.92 +18% 

 Pitarch Logística SA 6.82 -14% 

 Transportes Cameselle SL 6.69 -4% 

 Betiko-Trans SL 6.69 +17% 

 Transportes José Valero Ridao SL 6.67 +5% 

 Transportes Juan Gómez SA 6.62 -11% 

 Transportes Papa Alí SL 6.49 +1% 

 Transportes Miguel Parrilla SL 6.49 -19% 

 Lópezmar SL n.a. - 

 Frigo Vanfer SL 6.43 -2% 

 Disalfrío Centros Logísticos SL n.a. - 

 Lofriastur SL 6.27 -2% 

 Transportes Frigoríficos García Ramiro SL 6.26 +6% 

 Frío-Cantoria SL n.a. - 

 Transportes Indo SA 6.24 -8% 

 Biologistic SL 6.16 -2% 

 Transportes New Frío SL 6.01 -24% 

 Betrex España SA 5.92 -1% 

 Transportes Santín y Jové SL n.a. - 

 Amodo Mio Logist Cargo SL 5.90 +10% 

 Perea SL n.a. - 

 Carnes Erdella SL 5.87 -0% 

 José Hernández Quijada e Hijos SL 5.76 +7% 

 Transportes Francisco Cordero e Hijos SL 5.76 -9% 

 Transportes Manuel Ares SL 5.75 +4% 

 Panero Logística SL 5.75 +5% 

 Ondatrans Tractores SL 5.74 +25% 

 Frigo Express Europe SL n.a. -
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ports to Europe. Next is France with 
2.7 million tonnes, a flow which rises 
to 3.7 million if we add French imports, 
the main source of Spanish fruit and 
vegetable purchases. The Netherlands 
completes the podium, receiving near-
ly one million tonnes of fruit and vege-
table products from Spain. These three 
countries account for more than 62% 
of Spanish exports of fruit and vegeta-
ble products to the EU. The statistics al-
so reflect the importance of the United 
Kingdom, which accounts for 13% of 
sales, and continues to be the third 
biggest export country for Spanish fruit 
and vegetables, despite the difficulties 
arising from Brexit. 

The next mode of transport in use is 
maritime transport, with a 16% share 
in Spanish foreign trade statistics for 
fruit and vegetable products, moving 3 
million tonnes last year, but this per-
centage is reduced to 0.7% in the EU, 
Spain’s main market. Finally, rail and 
air modes continue to be of little im-
portance, despite a strong rise in 2021, 
with an increase of 19% in the case of 
rail and 28% in the case of air freight.

Hauliers remain the driving force 
behind Spain’s foreign trade in fruit 
and vegetable products, moving 83% 
of imports and exports in 2021. This 
statistic rises to 99% in the EU, the 
main market, which accounts for 74% 
of trade between Spain and the rest of 
the world, according to the Spanish Se-
cretary of State for Trade’s provisional 
statistics for 2021, released at the time 
of going to press. 

Recording 3.1% growth during a 
year characterised by the global health 
crisis, hauliers moved a total of 14 mi-
llion tonnes in the EU alone, the equi-
valent of almost 600,000 lorries. A 
strong performance by exports, which 
account for 99% of the total trade, fue-
lled most of the growth; foreign sales 
of fruit and vegetables increased by 
3.5% to 12 million tonnes in 2021. In 
contrast, imports recorded a similar vo-
lume to that recorded in 2020. 

A more detailed analysis also reveals 
the main destination countries for Spa-
nish fruit and vegetables. Germany 
leads the ranking with 3.8 million ton-
nes, representing 31.5% of total ex-

SUPPLY CHAIN | DISTRIBUTION BY MODE OF TRANSPORT 

HAULIERS  

DOMINATE TRADE 
THE ROAD TRANSPORT SECTOR MOVES MORE THAN 80%  

OF SPANISH FOREIGN TRADE OF FRUIT AND VEGETABLE PRODUCTS

AT THE PACE OF ROAD 
TRANSPORT 

Maritime transport is reduced to a minimum in 

traffic with the European Union. 

WORLD 

EU - 27 

Data in thousands of tonnes.  
Source: Secretaría de Estado de Comercio.
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FRUIT AND VEGETABLE SECTOR | SPANISH TRADE FLOWS OF FRUIT AND VEGETABLES TO EUROPEAN UNION BY ROAD

 
 (*): Based on traffic in the first half of the year. (**):United Kingdom left the EU in 2020. Its traffic has been eliminated from the entire history for reasons of homogeneity. Spanish imports and exports by road to EU countries.  Taric clas

SPAIN TO EUROPE TRADE BY ROAD IN HORTICULTURAL PRODUCTS
 

  * %22/21 2021 %21/20 2020 2019 CUOTA 2022 2019 

 Germany -9% 3,837 +3% 3,728 3,790 26.3% 27.5% 

 France -3% 3,624 +1% 3,587 3,538 26.8% 26.4% 

 Netherlands +3% 1,239 -2% 1,261 1,310 10.0% 9.3% 

 Portugal +5% 1,190 +4% 1,144 1,174 7.5% 6.8% 

 Italy -3% 1,067 +0% 1,063 1,122 7.8% 7.6% 

 Poland -13% 712 +9% 651 726 4.9% 5.4% 

 Belgium -5% 551 +5% 522 527 4.1% 4.1% 

 Sweden -7% 317 +8% 294 292 2.1% 2.2% 

 Czech Republic -2% 279 +23% 227 232 2.1% 2.0% 

 Denmark -3% 194 +2% 191 196 1.4% 1.4% 

 Austria -14% 190 +1% 188 197 1.3% 1.5% 

 Other -6% 808 +10% 734 770 5.7% 5.8% 

 TOTAL UE 27 -4% 14,007 +3% 13,587 13,875

MALTA
 

  * %22/21 2021 %21/20

 EXPORTS +8% 7 +4%

 IMPORTS -30% 0 -76%

ITALY
 

 EXPORTS * %22/21 

 Citrus fruits +52% 

 Apricots, cherries, plums… -34% 

 Other fresh vegetables -8% 

 Other fresh fruits -2% 

 Lettuce, endives, chicory… +7% 

 Other -15% 

 TOTAL +1% 

 IMPORTS * %22/21 

 Manzanas, peras y membrillos -20% 

 Resto -19% 

 TOTAL -20% 

AUSTRIA
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits -21% 67 -3% 

 Other -8% 116 +1% 

 TOTAL -13% 184 -0% 

 IMPORTS -43% 7 +99%

PORTUGAL
 

 EXPORTS * %22/21 2021 %21/20 

 Potatoes +37% 130 +8% 

 Bananas -19% 98 +15% 

 Citrus fruits -2% 71 +28% 

 Other fresh vegetables -27% 68 +11% 

 Melons, watermelons and papayas +5% 60 -11% 

 Other -6% 387 +1%¡ 

 TOTAL -4% 814 +6% 

 IMPORTS * %22/21 2021 %21/20 

 Tomatoes +21% 57 +66% 

 Citrus fruits +51% 50 -41% 

 Other +33% 268 +6% 

 TOTAL +34% 375 +1%

FRANCE
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +2% 794 +1% 

 Other fresh vegetables -12% 367 -0% 

 Melons, watermelons and papayas -33% 284 +11% 

 Cooked or frozen vegetables -4% 170 +9% 

 Apricots, cherries, plums… -32% 168 +19% 

 Other -0% 873 +4% 

 TOTAL -6% 2,656 +4% 

 IMPORTS * %22/21 2021 %21/20 

 Potatoes +5% 670 -6% 

 Cooked or frozen vegetables +4% 86 +12% 

 Other +2% 211 -17% 

 TOTAL +4% 968 -7%

LUXEMBOURG
 

  * %22/21 2021 %21/20 

 EXPORTS +42% 10 +44% 

 IMPORTS -26% 7 -29%

BELGIUM
 

 EXPORTACIONES * %22/21 2021 %21/20 

 Citrus fruits +9% 108 -4% 

 Cooked or frozen vegetables -22% 71 +9% 

 Other fresh vegetables -9% 45 +1% 

 Potatoes -26% 30 +4% 

 Other +1% 161 +3% 

 TOTAL -4% 415 +2% 

 IMPORTACIONES * %22/21 2021 %21/20 

 Cooked or frozen vegetables +14% 35 +21% 

 Other -18% 101 +18% 

 TOTAL -10% 135 +19%

NETHERLANDS
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +16% 200 -7% 

 Other fresh vegetables -3% 170 -7% 

 Melons, watermelons and papayas -39% 111 +1% 

 Cabbages, cauliflowers, swedes… -0% 68 +2% 

 Lettuce, endives, chicory… -4% 67 +1% 

 Other +7% 354 -3% 

 TOTAL +2% 970 -4% 

 IMPORTS * %22/21 2021 %21/20 

 Potatoes -7% 68 +17% 

 Other +18% 201 +3% 

 TOTAL +9% 269 +6%

IRELAND
 

  * %22/21 2021 %21/20 

 EXPORTS +3% 105 +8% 

 IMPORTS -34% 1 -71%

GERMANY
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits -7% 1.092 +0% 

 Other fresh vegetables -7% 502 +9% 

 Melons, watermelons and papayas -34% 438 +0% 

 Apricots, cherries, plums… -20% 276 +4% 

 Cucumbers and gherkins +22% 274 -3% 

 Other -9% 1.221 +5% 

 TOTAL -9% 3.803 +3% 

 IMPORTS -1% 34 -2%

DENMARK
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +16% 49 +4% 

 Other -8% 142 +1% 

 TOTAL -2% 191 +2% 

 IMPORTS -43% 3 -8%

26

COOL LOGISTICS 2022, DECEMBER



ountries.  Taric classification headings 07 and 08 (Fruit and vegetables). Traffic in thousands of tonnes. Source: Agencia Tributaria. Compilation: Transporte XXI.  

SWEDEN
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +5% 96 +12% 

 Melons, watermelons and papayas -45% 63 +43% 

 Other -3% 156 -3% 

 TOTAL -8% 315 +8% 

 IMPORTS +386% 2 +9%

FINLAND
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +10% 50 +7% 

 Other  -10% 79 +2% 

 TOTAL -3% 130 +4% 

 IMPORTS >999% 0 -90%

ESTONIA
 

  * %22/21 2021 %21/20 

 EXPORTS -1% 24 -5% 

 IMPORTS >999% 0 -93%

LATVIA
 

  * %22/21 2021 %21/20 

 EXPORTS -3% 40 -23% 

 IMPORTS -100% 0 -67%

LITHUANIA
 

  * %22/21 2021 %21/20 

 EXPORTS -19% 43 -5% 

 IMPORTS -68% 1 +227%

POLAND
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +1% 218 -1% 

 Melons, watermelons and papayas -65% 86 +117% 

 Other fresh vegetables -19% 85 +2% 

 Other  -5% 294 +0% 

 TOTAL -11% 683 +7% 

 IMPORTS -50% 28 +117%

CZECH REPUBLIC
 

 EXPORTS * %22/21 2021 %21/20 

 Citrus fruits +23% 87 +35% 

 Other -12% 192 +19% 

 TOTAL -2% 278 +23% 

 IMPORTS +943% 0 -84%

SLOVAKIA
 

  * %22/21 2021 %21/20 

 EXPORTS -25% 120 +51% 

 IMPORTS +477% 0 +242%

HUNGARY
 

  * %22/21 2021 %21/20 

 EXPORTS -9% 114 +47% 

 IMPORTS +60% 2 -36%

ROMANIA
 

  * %22/21 2021 %21/20 

 EXPORTS -6% 71 -12% 

 IMPORTS -16% 2 -34%

BULGARIA
 

  * %22/21 2021 %21/20 

 EXPORTS -29% 19 +33% 

 IMPORTS -0% 2 +347%

CYPRUS
 

  * %22/21 2021 %21/20 

 EXPORTS +18% 1 -2% 

 IMPORTS +430% 0 -40%

GREECE
 

  * %22/21 2021 %21/20 

 EXPORTS +28% 15 +1% 

 IMPORTS +25% 30 -5%

CROATIA
 

  * %22/21 2021 %21/20 

 EXPORTS -2% 38 +24% 

 IMPORTS -45% 2 +59%

SLOVENIA
 

  * %22/21 2021 %21/20 

 EXPORTS -29% 22 +1% 

 IMPORTS -86% 0 -36%

%22/21 2021 %21/20 

+8% 7 +4% 

-30% 0 -76%

ITALY
 

* %22/21 2021 %21/20 

+52% 187 -33% 

s, plums… -34% 122 +1% 

ables -8% 121 +0% 

-2% 78 +5% 

ory… +7% 77 +6% 

-15% 329 +20% 

+1% 914 -3% 

* %22/21 2021 %21/20 

as y membrillos -20% 80 +40% 

-19% 72 +12% 

-20% 153 +25%

%21/20 

+0% 

+9% 

+0% 

+4% 

-3% 

+5% 

+3% 

-2%

%21/20 

+4% 

+1% 

+2% 
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me rate as sea freight.  
However, another professio-

nal consulted played down the 
extent of current market ebu-
llience for reefers. Although 
they are still a safe bet, “we ha-
ve noticed that the maritime 
reefer container is somewhat 
stagnant. We don’t know 
whether this is temporary or 
the start of a recession”. In this 
particular case, he notes the 
slowdown in traffic such as 
gourmet exports to the USA 
market. 

In the midst of turbulent times, 
freight forwarders are banking 
on the reefer trade to guaran-
tee returns. As one freight for-
warder points out, refrigerated 
cargo is a type of traffic “that 
was not affected by Covid-19 
and, for the moment, is not be-
ing affected by the war in Ukra-
ine.” He adds: “Reefer traffic is 
mostly food, which means it is 
holding up well. The last thing 
consumers can do without is 
food.” 

Reefers continue to flourish, 

with shipowners still focused 
on the freight forwarding busi-
ness. “The shipping lines want 
to retain our customers becau-
se the prices are still very high.” 
Although, he says, “prices are 
likely to start falling next year, 
they won’t fall as low as 2019 
prices.” The upshot could be 
that “shipping lines will be less 
inclined to work directly with 
the shipper”, he points out. Shi-
powners, with tremendous 
margins, give credit to large 
shippers, but when freight ra-

tes fall, they may “no longer be 
so interested, and will turn to 
the freight forwarder to take on 
the customer’s financing”. 

To talk reefers is to talk 
about the road or the ship. 
“Cargo is still a by-product” for 
airlines. Use of air freight is ge-
nerally limited to high added-
value products or sample pro-
ducts. This is despite the fact 
that “the price difference bet-
ween air and sea transport has 
narrowed”, he says. Air freight 
has also risen, but not at the sa-

Cargo is a 
“by-product” 
for airlines.

SUPPLY CHAIN | FREIGHT FORWARDERS 

REEFER HAVEN  
REEFER IS STILL ATTRACTIVE TO FREIGHT FORWARDERS,  

WHO CONTINUE TO SPECIALISE IN THESE FLOWS
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Specialist companies such as 
Airpharm, which started in 
1988 as a freight forwarder de-
dicated to the pharmaceutical 
sector, later expanded its niche 
to cosmetics, veterinary and 
light chemicals. It is currently 
committed to growing as an  
integrated logistics operator for 
the sectors in which it  specia-
lises. 

Another example is the start-

up Fleetever, a platform for in-
ternational transport and logis-
tics services focused on the 
food industry. One of the logis-
tical problems of agri-food im-
porters and exporters is the 
management of information 
and traceability of operations. 
This tool makes it possible to 
centralise all stages of trans-
port, from departure to arrival, 
according to its promoters. 

Freight forwarders do agree 
that a degree of uncertainty has 
emerged since the end of the 
summer. “We are under the 
cloud of inflation, which is 
going to cause a complicated 
second half of the year,“ says 
one of those consulted. “The 
current situation is one of un-
certainty. Parity of the euro 
with the dollar doesn’t help. 
Freight rates were already high, 
but now they are even higher 
as the euro is losing value,“ 
adds another professional.  

Last year “will go down in 
history as the record turnover 
year” for the freight forwarding 
sector. This is unlikely to be re-
peated this year because “in the 
second half of the year, part of 
what was gained in the first 
half is going to be lost”, he 
says, although reefers will con-

tinue to perform well. “The last 
recession prompted Spanish 
companies who had operated 
domestically, to export. That is 
why we are not experiencing 
the crisis. Now we’ll see what 
happens,“ adds another profes-
sional. 

The reefer container is not 
suffering from the same 
equipment shortages that dry 
containers continue to suffer 
from. But “yes, we are suffering 
from the removal of calls, 
which is being done on purpo-
se”. Shipowners, he explains 
“leave containers in Asian ports 
so we have to pay a premium 
to reposition equipment in Eu-
rope”. The lack of equipment 
and space “is hurting small 
freight forwarders in particu-
lar”. Since the pandemic be-
gan, “the big freight forwarders 
have become bigger and the 
small ones smaller”. Apart from 
the dark clouds on the horizon, 
a growing number of freight 
forwarders are opting for spe-
cialisation: “they are creating 
reefer or pharma departments 
because they have a higher 
profit margin, where there is 
not so much competition”. 

The big freight 
forwarders 
have got 
bigger.

FREIGHT 

FORWARDERS 

CONTINUE TO SET UP 

REEFER OR PHARMA 

DEPARTMENTS
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Transport, storage, and distribution 
operations for fresh, chilled, and frozen 
requires a significant degree of specia-
lisation and sophistication. Logistics 
operators must use technologies inten-
sively to ensure the traceability of food 
and medicines and temperature control 
throughout the entire process. With de-
mand growing for these product types, 
this is all the more important, as cold 
logistics is playing a greater role in 
transport.  

“The existence of certain dietary pat-
terns that have been emer-
ging in society for some ti-
me now, such as a healthy 
diet based on fruit and ve-
getables, and the increased 
consumption of organic 
products, as well as the ex-
pectation of greater con-
sumption of fresh produce 
via the internet in the not too distant 
future, will inevitably translate into a 
greater need to increase the number of 
temperature-controlled warehouses in 
Spain”, property consultancy CBRE 
said in a report prior to the pandemic.  

Acquisitions 

This ebullient state of the cold logistics 
operations market is reflected in the 
growing number of international ope-
rators entering the Spanish market 
through acquisitions. This summer, the 
Portuguese company Zolve completed 
a merger with Spanish logistics opera-
tor Logifrío, whose commercial brand 
will be maintained in Zolve’s opera-
tions in both Spain and Portugal.  

At the beginning of August, the 
American company Lineage Logistics 

announced the acquisition 
of Grupo Fuentes, a Spa-
nish cool logistics company 
specialist based in Murcia. 
During the summer, Grupo 
Logista bought El Mosca, 
another leading Spanish 
specialist in fruit and vege-
table transport based in 

Molina de Segura (Murcia). Further-
more, some months ago, investment 
fund Apollo, acquired 49% of Prima-
frio.  

Meanwhile, this year STEF Iberia fi-
nalised the purchase of the TTC group, 

SUPPLY CHAIN | LOGISTICS OPERATORS 

ECOSYSTEM FOR 

SPECIALISTS 
LOGISTICS OPERATIONS FOR TEMPERATURE-CONTROLLED PRODUCTS 

REQUIRE A LEVEL OF SOPHISTICATION ONLY AVAILABLE TO TRUE EXPERTS

Fripecan’s 
refrigeration 

facilities in 
Cabanillas del 

Campo 
(Guadalajara). 

THE COSTS 

OF COOL 

LOGISTICS 

SOAR
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a specialist in the management of lo-
gistics and transportation of frozen and 
refrigerated food products in Galicia, 
and owner of Enaboy Castilla, thereby 
consolidating its refrigerated and fro-
zen food product transportation net-
work in Castilla y León with three new 
centres in Valladolid, Salamanca and 
Benavente (Zamora).  

Costs 

Importantly, the distribution of tempe-
rature-controlled products involves 
much higher costs than room tempera-
ture products. The distribution of fro-
zen products, for instance, costs four ti-
mes as much as that of dry products, 

while refrigerated products are twice as 
expensive as dry products, according to 
experts.  

The main problem facing cool logis-
tics operators today is the cost of 
energy. This problem may have seemed 
temporary a few months ago, but it is 
increasingly becoming a permanent 
factor.  

According to data from the Spanish 
Association of Cold Storage, Logistics 
and Distribution (Aldefe), energy costs 
currently account for around 50% of 
running costs for companies that carry 
out temperature-controlled storage, fo-
llowing significant increases in the pri-
ce of electricity over the past two years.

WAREHOUSES 
ON DEMAND 

In the logistics real 

estate market of 

refrigerated 

warehouses, long-term 

contracts are signed in 

order to cope with 

higher construction costs 

than other logistics 

warehouses, higher 

rents for tenants 

(logistics operators, 

large retailers and 

manufacturers), and to 

ensure that owners 

obtain similar returns to 

those of room-

temperature logistics 

warehouses.
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sitions in 2021 were the US companies 
Crystal Creek Logistics and Perishable 
Shipping Solutions (PSS), with which it is 
expanding e-commerce and last-mile dis-
tribution solutions. 

Also on the podium are Americold Lo-
gistics, the second largest global cold sto-
rage operator, with 249 facilities and close 

to 40 million cubic metres of capa-
city, followed by United States Cold 
Logistics, with close to 12 million 
cubic metres. 

Dutch operator Newcold Advan-
ced Cold Logistics moves up to 
fourth position, with 6 million cu-
bic metres, taking the place held by 
AGRO Merchants Group in 2020, 
prior to its integration into Ameri-
cold Logistics. The Japanese group 
Nichirei Logistics is in sixth position 

in the ranking, with 5.6 million cubic me-
tres of refrigerated capacity, and the Mexi-
can company Frialsa Frigoríficos, with mo-
re than 3 million cubic metres, has climbed 
to seventh position in the last two years, 
which in 2020 was occupied by Klooster-
boer, a supplier from the Netherlands that 
was acquired by Lineage Logistics last year.  

The total capacity of the world’s 25 largest 
refrigerated warehouse operators amounts 
to 170 million cubic metres, according to 
the latest data presented last March by the 
Global Cold Chain Alliance (GCCA). Since 
the previous report in June 2020, capacity 
has increased by around 25 million cubic 
metres, largely due to frequent merger and 
acquisition activity.  

The North American Top 25 ma-
nages 120 million cubic metres of 
refrigerated warehouses, while the 
European Top 10 manages 29 mi-
llion cubic metres and the Latin 
American Top 10 manages 10 mi-
llion cubic metres. All regions re-
flected increased capacity as well 
as the incorporation of new opera-
tors in this sector. According to 
GCCA’s analysis, “consolidation 
continues to play an important role in the 
growth of the major players in the cold sto-
rage industry”. 

In recent years, Lineage Logistics has 
strengthened its position as a world leader 
in refrigerated warehousing, operating mo-
re than 400 warehouses with 73.5 million 
cubic metres of capacity. Among its acqui-

SUPPLY CHAIN | COLD STORAGE 

CONSOLIDATION 

CONTINUES 
LINEAGE LOGISTICS AND AMERICOLD LOGISTICS LEAD THE TOP 25, 

BOOSTED BY CORPORATE OPERATIONS

MORE MERGERS AND ACQUISITIONS 

The cold storage giants have continued to grow in the last two 

years by buying up operators. 

 RK COMPANY CAPACITY IN M3 

 1 Lineage Logistics 73,498,895 

 2 Americold Logistics 39,962,999 

 3 United States Cold Storage 11,987,322 

 4 NewCold Advanced Cold Logistics 6,091,628 

 5 Nichirei Logistics Group 5,639,159 

 6 Interstate Warehousing 3,277,258 

 7 Frialsa Frigorificos 3,075,584 

 8 VersaCold Logistics Services 2,988,302 

 9 VX Cold Chain Logistics 2,766,862 

 10 Constellation Cold Logistics 2,487,377 

 11 Superfrio Logistica Frigorificada 2,145,395 

 12 Serbom Armazen Gerais Frigorificos 1,923,356 

 13 Conestoga Cold Storage 1,821,163 

 14 Congebec Logistics 1,723,556 

 15 RLS Logistics 1,671,502 

 16 Burris Logistics 1,667,505 

 17 Emergent Cold LatAm 1,332,702 

 18 Friozem Armazens Frigorificos 1,055,999 

 19 Magnavale 1,034,809 

 20 Confederation Freezers - Brampton 976,789 

 21 Trenton Cold Storage 970,626 

 22 Nor-Am Cold Storage 964,805 

 23 Agri-Norcold 865,019 

 24 Frigoscandia 817,623 

 25 Metcold Supply Network Management 745,795 

Data as of March 2022. Source: IARW.
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Toronto, Calgary, Vancouver, Edmonton, 
and Montreal.  

In ninth position is the Chinese operator 
VX Cold Chain Logistics, with a capacity of 
2.7 million refrigerated cubic metres, fo-
llowed by the European operator Conste-

llation Cold Logistics 
(CCL). Controlled by 
investment fund Arcus 
Infrastructure Partners, 
CCL has jumped five 
places from  fifteenth 
place in 2020. In this 
period, CCL added one 
million cubic metres to 
reach nearly 2.5 million 
cubic metres, following 
the acquisitions of  
companies including 
Vrieshuis Lagemaat, 
Frigologix, Göteborgs 
Fryshus and HSH 
Coldstores. 

Superfrio Logistica 
Frigorificada, with a 
storage capacity of mo-

re than 2.1 million cubic metres, has also 
moved up 5 places, now in 11th place in 
the GCCA ranking, from 16th place in 
2020. This Brazilian operator, controlled 
by Pátria Investimentos, has acquired the 
company Logfrio and the refrigeration 
units of Austral and Cascavel/PR, as well 
as undertaking various investments in fa-
cilities in its market. 

The Brazilian operator Serbom Ar-
mazéns Gerais Frigoríficos has also made 
a strong entry into the global refrigerated 
storage Top 25, occupying 12th place, with 
a capacity of 1.9 million cubic metres. The 
Canadian company Conestoga Cold Stora-
ge is up one position from 2020, displacing 
its compatriot Congebec. 

The US company RLS Logistics also joins 
the GCCA rankings, in 15th place. Founded 
50 years ago, and headquartered in New 
Jersey, the company has expanded stron-
gly in recent years with acquisitions of ope-
rators such as Hutt Trucking and Logistics 
in Holland, Michigan, and Performance 
Cold Storage in Salt Lake City, as well as 
opening new warehouses.

Meanwhile, Canadian company Versa-
Cold Logistic Services, which was ranked 
eighth in the GCCA ranking in March, rea-
ched a sale agreement with Lineage Logis-
tics, its new owner, the following month. 
Founded in 1941, with its headquarters in 

Vaughan, Ontario, VersaCold operates 24 
temperature-controlled facilities with near-
ly 3 million cubic metres. The company 
controlled by Canadian private equity fund 
manager TorQuest Partners is expanding 
its network of properties in Canada’s most 
populous metropolitan markets, including 

The Top 25 has 
grown by almost 25 
million cubic metres 
since 2020.

DUTCH NEWCOLD 

RISES TO FOURTH 

PLACE
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The Top 10 largest European 
refrigerated warehouse opera-
tors have increased capacity by 
nearly six million cubic metres 
to 29 million cubic metres, 
according to the latest data pre-
sented last March by the Global 
Cold Chain Alliance (GCCA). 
Compared to the last report 
from June 2020, the increase in 
capacity reflects numerous sec-
torial changes.  

Lineage Logistics leads the 
way in European cold storage 
supply, with more than 16.1 
million cubic metres, a volume 
that is almost three times the 
previous comparison of two 
years ago. Since its 2017 arri-
val in Europe with the acquisi-
tion of Dutch Partner Logistics, 
the US giant has maintained an 
intense pace of acquisitions 
and investments. Among the 
most notable of these transac-
tions is the takeover of Kloos-
terboer, also from the Nether-
lands, which in 2020 ranked 
second in Europe with 4.6 mi-
llion cubic metres. In the last 
three years, Lineage Logistics 
has positioned itself in Spain, 
with Frinavarra, Frioastur and 
the recent acquisition of the Image of the Lineage Logistics facility in Poland

L
IN

E
A

G
E

 L
O

G
IS

T
IC

S

THE EUROPEAN TOP 

10 GAINS 6 MILLION 

CUBIC METRES IN 

TWO YEARS

SUPPLY CHAIN | COLD STORAGE 
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BOOSTED BY THE ADDITION OF FOUR NEW OPERATORS IN RECENT YEARS, 
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Group, and later at Americold 
after acquiring that company. 

In addition, Americold en-
ters the European Top 10 for 
cold storage, straight into 
fourth place, with a volume of 
about 2.3 million cubic metres. 
Nichirei Logistics Europe moves 
up one place to fifth. The Euro-
pean subsidiary of the Japane-
se multinational ex-
ceeds 1.5 million 
cubic metres, an in-
crease of more than 
100,000 cubic me-
tres since two years 
earlier. 

Magnavale and 
Agri-Norcold also 
moved up one posi-
tion compared to 
2020, to sixth and 
seventh place res-
pectively, despite 
having both redu-
ced their refrigeration capaci-
ties. The British company 
handles over one million cubic 
metres of cold storage, while 
the Danish company has 
865,000 cubic metres. 
Meanwhile, Sweden’s Frigo-

scandia enters eighth place in 
the European cold storage ran-
king with its network of 25 fa-
cilities and terminals in Swe-
den and Norway, totalling 
817,000 cubic metres. Frigos-
candia, which was acquired last 
year by the German fund Mu-
tares, took control of the Nor-
wegian operator Polar Frakt 

this year.  
Frigolanda Lo-

gistics Group, ba-
sed in the Nether-
lands, also enters 
the European Top 
10 with a volume 
of 368,000 cubic 
metres. Finally, 
France’s Groupe 
Conhexa has also 
made it into the 
IARW ranking 
thanks to the ma-
nagement of facili-

ties totalling 330,000 cubic me-
tres. In 2020, this operator, 
founded in 1975, undertook 
the expansion of its facilities in 
the port of Dunkerque, with the 
addition of 5,000 square me-
tres of surface area. 

Murcian transport company 
Grupo Fuentes. It has also esta-
blished itself in Italy with Kan-
taro SRL, as well as consolida-
ting its position in other mar-
kets such as Denmark, with the 
operations of Coldstar, Kolding, 
Ludsoe and Scanpo-Superfrost, 
and in Norway with the acqui-
sitions of Teglverksveien,  
Larvik and Moss Cold. Its con-
tinental network exceeds 70 fa-
cilities in eleven European 
countries.  

The ranking also highlights 
the growth of operator 
Newcold Advanced Cold Logis-
tics, which climbs to second 
place in the European Top 10, 
with almost 3.5 million cubic 
metres, nearly 600,000 more 
than in 2020. 

Constellation Cold Logistics 
climbs two places in the ran-
king to third place. In the last 
two years, it has increased its 
cold storage capacity by almost 
900,000 cubic metres. The 
company has recently appoin-
ted Carlos Rodriguez as its new 
CEO; he also held the same po-
sition at AGRO Merchants 

REFRESHING THE EUROPEAN TOP 10 

Americold Logistics, Frigoscandia, Frigrolanda Logistics Group 

and Groupe Conhexa enter the ranking. 

 RK COMPANY CAPACITY IN M3 

 1 Lineage Logistics 16,116,827 

 2 NewCold Advanced Cold Logistics 3,476,156 

 3 Constellation Cold Logistics 2,487,377 

 4 Americold Logistics 2,280,270 

 5 Nichirei Logistics Europe 1,572,499 

 6 Magnavale 1,034,809 

 7 Agri-Norcold A/S 865,019 

 8 Frigoscandia 817,623 

 9 Frigolanda Logistics Group 368,119 

 10 Groupe Conhexa 330,000 

Data as of March 2022. Source: IARW.
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the investments that technology trends 
demand.  

Giant companies entering the mar-
ket with considerable financial clout, 
and the subsequent concentration of 
facilities and the integration of the lo-
gistics chain (collection, storage, 
handling and transport) together with 
a high capacity for technological inno-
vation, means these companies can re-
duce costs and dictate rules, a situation 
that will, in the medium-term, lead to 
profound changes in the business struc-
ture of this sector in Europe and Spain. 

According to analysis by the obser-
vatory, the appeal of the refrigeration 
sector therefore has a “detrimental 
effect”, as it can jeopardise the viability 
of traditional operators with fewer re-
sources in Spain who will, in order to 
be competitive, have to mo-
dernise their facilities, im-
prove their processes, be 
more efficient in the use of 
energy, and comply with 
environmental regulations. 
It says that Spanish refrige-
ration companies face the 
great challenge of maintai-
ning a significant presence 
in the market in a climate 
demanding investment, whilst at same 
time dealing with rising energy costs, 
electricity being the main resource ne-
cessary for the creation of refrigeration. 

Technological advances, coupled 
with demands for environmental sus-
tainability and changes in purchasing 

and consumption patterns by the end 
customer, are affecting warehousing 
and refrigerated services, reveals the 
Cold Storage Observatory. 

The report also states that future 
warehousing will be characterised by 

higher capacity and greater 
flexibility. The vertical 
construction of automated 
high-rise refrigerated 
warehouses with greater 
cold storage capacity will 
be necessary in order to re-
duce the operating costs re-
lating to land values, espe-
cially near urban areas, and 
to facilitate the handling of 

cargoes.  
Based on these forecasts, logistics 

warehouses with horizontal freezing 
and refrigeration cold rooms with 
warehouses no higher than 10 metres 
will gradually lose ground to vertical 
warehouses.  

Formed of 432 active companies with 
7 million cubic metres of refrigeration 
facilities (at frozen and refrigerated 
temperatures), Spain’s refrigeration 
sector generated a whopping turnover 
of more than €6 billion in 2021. And 
it’s now set to grow even further. 

“The growth of the warehouse sub-
sector and the provision of cold logis-
tics services to third parties will conti-
nue for the foreseeable future, in view 
of the increasing demand for frozen 
products in the domestic and interna-
tional markets”, says the Cold Storage 
Observatory, created by the Association 
of Cold Storage, Logistics and Distribu-
tion of Spain (Aldefe) together with the 
University of Zaragoza. According to 
the observatory’s analysis, the growing 
need for temperature-controlled 
warehouses represents a clear business 
opportunity for companies already ope-
rating in the cold storage leasing sec-
tor.  

However, the situation opens the do-
or to new operators and investors with 
deep pockets to undertake more mo-
dern, tailor-made projects associated 
with the major international companies 
in the sector, such as those carried out 
in the last two years by global leaders 
Lineage Logistics and Americold.  

The interest shown by large invest-
ment funds in the Spanish refrigeration 
sector confirms the growing trend in 
the consumption of frozen foodstuffs. 
Expectations of high growth rates 
attract new players, willing to take on 

SUPPLY CHAIN  | COLD STORAGE 
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The cold storage sector’s   
turnover in Spain was €57.6 
million, an increase of 23.4 
per cent compared  to the 
previous year, according to 
Aldefe’s calculations. 

Likewise, average activity 
and turnover figures achie-
ved double-figure growth at 
the end of 2021. The average 
number of employees per 
10,000 cubic metres is 3.49, 
11.9% more than in 2020.  

Meanwhile, 0.28 
tonnes were 
handled per cubic 
metre, 27.3% more 
than in the pre-
vious year. Further-
more, the average 
billing per cubic 
metre was €8.23. 

The average 
occupancy of fro-
zen product 
warehouses in 
Spain at the end of 
2021 was 82.25%, 
according to the 
analysis of the  
association run by Beatriz  
Valencia. 

By regions, the Valencian 
Community leads the ranking 
with 87.53%, while the 

southern region has the 
lowest occupancy rate with 
79.05%. Below the average 
are Asturias and Galicia with 
81.49%, the Central zone 
with 81.24%, the Canary Is-
lands with 80%, Catalonia 
with 79.53% and the 
Southern zone with 79.05%; 
as well as the aforementio-
ned Valencian Community, 
the Northern zone is also 
above the average with 

82.97%. 
Regarding the 

distribution by ca-
tegories of the re-
quested products, 
Aldefe’s analysis 
places fish in the 
lead with 19.59%, 
followed by meat 
and processed pro-
ducts, each with 
the same figure of 
18.56%. Three 
points behind the 
leader is vegetables 
with 16.49%, while 
bread and miscella-

neous produce is five points 
behind with 14.43%. Finally, 
dairy products came in at 
9.28%, followed by pharma-
ceuticals.

Furthermore, robotisation will con-
tinue to gain pace in frozen refrigera-
ted businesses and in the first storage 
of large batches, such as picking. In this 
phase of processing, automated guided 
vehicles (AGVs) and automated stora-
ge and retrieval systems (AS/RS) for 
the movement of cargo will become 
ubiquitous. 

Likewise, the implementation of au-
tomated mobile shelving (racking) is 
also increasing, as it allows for advan-

ce day-to-day planning and eliminates 
slower traditional picking methods, 
according to the Cold Storage Observa-
tory. Robotic exoskeletons will also be 
able to facilitate the ability of workers 
to operate independently in the prepa-
ration of orders, in loading, unloading 
and the reloading of heavy objects, by 
actively increasing their lifting move-

ments, thus re-
lieving back 
muscles and 
stabilising the 
spine. A further 
technological 
challenge is 
that of making 
machines capa-
ble of operating 

in extreme temperatures, powered by 
energy-efficient motors with the lowest 
possible heat emission, supplied by 
low-cost energy systems. 

However, full automation is not seen 
as an option by most logistics specia-
lists, whether for economic or practical 
reasons. For the time being, it will be 
restricted to warehouses with a high 
turnover rate and where efficiency and 
speed are paramount. 

On the other hand, the growth of re-
tail e-commerce requires fast delivery, 
so its growth will force the construction 
of cold stores in urban areas or in near-
by locations. In addition, the increased 
demand for frozen and chilled conve-
nience products in online and physical 
supermarkets will require distribution 
warehouses to have more cold storage 
space.

DOUBLE-FIGURE RISES

 (Navarra).
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This largely explains the 
growth of “click & collect” or 
online shopping with in-store 
collection, which has grown by 
300%, although it still only 
accounts for 11% of total deli-
veries, Asedas points out. 

Frozen food 

Meanwhile, 56.85% of consu-
mers buy frozen products onli-
ne, 29.34% of whom do so 
occasionally, 15.84% frequently 
and 11.68% regularly. 77.16% 
of consumers buy packaged 
food online, at least occasiona-
lly in 36.55% of cases, fre-
quently in 24.67% of cases and 
regularly in 15.94% of cases.  

In any event, the increase in 
e-commerce volumes of food 
products has not hampered the 
supply of in-person sales. The 
number of modern food distri-
bution outlets in Spain topped 
25,100 in 2021, a net growth 
of nearly a thousand since 
2019, according to Asedas.

E-commerce of fresh products in 
the Spanish market has conti-
nued to grow, with a 7.71% rise 
in sales recorded in 2021, accor-
ding to data from the ‘VI Obser-
vatorio del comercio electrónico 
de alimentación’ (VI Observa-
tory of e-commerce of food) ca-
rried out by the Spanish Asso-
ciation of Distributors, self-ser-
vice stores and supermarkets 
(Asedas), in collaboration with 
the Complutense  University of 
Madrid and the Autonomous 
University of   Madrid.  

In total, 52.49% of consu-
mers buy fresh produce online, 
representing year-
on-year growth of 
2.6%. However, 
according to the  
report, occasional 
shopping (31.68%) 
is still more popular 
than frequent 
shopping (12.89%) 
and regular 
shopping (7.92%).  

The most popular products 
are fruit and vegetables 
(72.24%), followed by charcu-
terie and cheese (71.85%), meat 
and poultry (61.81%), baked 
goods and pastries (52.56%), 
fish and seafood (37.60%) and 
supermarket ready meals 
(25.79%).  

The report notes that buying 
fresh produce online “appears to 
be more dependent on variables 
such as income (middle income 
levels are less likely) or 
household size (large families 
are less likely), than on others 
such as age”. 

According to the 
study, growth factors 
for this increase in 
fresh produce e-com-
merce volumes have 
to do with “brand lo-
yalty and environ-
mental awareness in 
recognising   trans-
portation issues and 
waste generated”. 
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ONLINE GROCERY SHOPPING 

IS GAINING POPULARITY 
E-COMMERCE SALES OF FRESH PRODUCE GREW BY 7.8% IN SPAIN LAST YEAR, ACCORDING TO DATA  

FROM THE SUPERMARKET EMPLOYERS’ ASSOCIATION, ASEDAS,  
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tinued surge in demand for 
conventional reefer capa-
city was driven by global 
container shortage issues 
which, in turn, have been 
exacerbated by the signifi-
cant disruptions to supply 

chains caused by the global 
pandemic, “Seafield Ship-
brokers analysis explains. 

Noting that the disrup-
tion of the global supply 
chain caused container 
shipping rates to soar by an 
average of 200% during 
2021, the shipping agent 
emphasised this cost in-
crease and the lack of 
equipment, which caused 
“many carriers involved in 
cold logistics to turn to 
conventional reefer 
vessels”. 

In the smaller fleet (ree-
fer vessels with capacity of 
between 2,831 cubic me-
tres and 9,910 cubic me-
tres), time charter equiva-
lent returns for owners 
“averaged a year-on-year 
increase of 62.8%”, the ISB 
Seafield Reefer freight rate 
index company noted. 

In the mid-size reefer 
sector, the market has also 
been affected by a capacity 
shortage in South and Cen-
tral America, South Africa 
and New Zealand. “Squid 
fishing catches in the 
Southwest Atlantic, often 

Conventional reefer contai-
ner shipping lines had an 
exceptionally good year 
according to Seafield 
Shipbrokers, a leading in-
dependent shipping agent 
working in the global ree-

fer markets. Reflecting the 
dramatic upturn in trade, 
in 2021 its ISB Seafield 
Reefer freight rate index 
jumped by 104.9% year-
on-year to a six-year high 
of 1,841 points. “The con-

Freight rates hit a six-
year high, according to 
the ISB Seafield Reefer 
index.
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the indicator of the first 
quarter direction of this 
sector, increased by 90%, a 
substantial improvement,” 
Seafield Shipbrokers 
disclosed. 

Meanwhile, larger reefer 
vessels, which are mainly 
used in the fruit and bana-
na trade “recorded a year- 
on-year increase of 
109.7%”, the shipping 
agent said. 

These significant increa-
ses in dry container cargo 
levels and equipment shor-
tages prompted some of 
these volumes to switch to 
using general cargo vessels, 
leading to an increase in 
their freight ra-
tes in these sec-
tors. Further-
more, reefer 
vessels, due to 
their multipur-
pose and multi-
deck configura-
tion, were the 
perfect substi-
tutes for this 
dry cargo. 

Fleet capacity for vessels 
over 2,831 cubic metres ex-

ceeded 5.2 million cubic 
metres at year-end, with an 
average age of 28.5 years, 
Seafield Shipbrokers revea-
led. This year “fleet utilisa-
tion will remain close to 
100% this year, as rising 
demand will continue due 
to the lack of reefer capa-
city, coupled with longer 
routes and an increase in 
tonnage per mile,” the 
company forecasts. 

However, Seafield Ship- 
brokers’ analysis highlights 
the point that “despite boo-
ming cargo levels, the con-
ventional reefer container 
fleet continued to shrink in 
2021, with a net loss of 

more than 
83,000 cubic 
metres”.  

Meanwhile, 
The Dynamar 
consultancy 
firm reports 
that “in the se-
cond half of 
2021, scrappa-
ge picked up 

again, with twelve units 
scrapped in a period of just 
four months”. Moreover, 

with new environ-
mental regulations 
requiring operators 
to reduce their fuel 
consumption, a sig-
nificant number of 
vessels “will be 
uneconomical”. 
The consultancy 
adds that “as legis-
lation will be even 
stricter in 2026 and 
modernisation 
costs are too high, 
it is likely that ma-
ny ships will be 
sold for scrapping 
by then.” Dyna-
mar’s analysis also 
reveals that con-
ventional reefer 
operators “had a 
good financial year 
in 2021”. 

Finally, the 
Drewry consultancy 
revealed that the major 
container shipping  lines 
made an “all-time 
record” profit of around 
$190 billion last year. 
Much of this money has 
been spent on new 
shipbuilding.
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Traffic of fruit and vegeta-
ble products remained sta-
ble in 2021, with Spanish 
ports moving more than 
8.6 million tonnes accor-
ding to state ports body 
Puertos del Estado. 

This trade is largely mo-
ved in reefer containers, 
but the statistic only refers 
to agri-food products mo-
ved by container and 
suggests that around 5% 
of containers at Spanish 
ports would be loaded 
with this type of cargo. 
This amounts to some 
800,000 TEUs in the Spa-
nish market, to which a 
further 200,000 TEUs of 
other types of foodstuffs, 
both frozen and refrigera-
ted, would be added.  

The implementation of 
specific data gathe-
ring statistics for 
reefer container 
traffic remains a 
pending issue for 
Puertos del Estado.  
Therefore, together 
with the estimate 
of the reefer flow 
by the registered 
tonnage of agri-
food products and 
in accordance with 
the data supplied 
by several Spanish 
ports to Transporte 
XXI, it can be con-
cluded that Spain’s 
annual volume of 
this business 
would be around 
700,000 to 
900,000 TEUs per 
year of internatio-
nal traffic, exclu-
ding 50,000 to 
100,000 TEUs per 
year of cabotage 

trade between Spanish 
ports  

While the ports of Va-
lencia and Barcelona both 
exceed 200,000 TEUs of 
reefer traffic annually, with 
notable growth in the fro-
zen meat sectors, Algeciras 
handled 71,000 TEUs in 
2021, with significant mo-
vement in traffic of fruit, 
“particularly with Latin 
America”. Algeciras has ge-
nerated 18% growth in the 
last two years. Alongside 
these three ports, traffic is 
increasing in the Canary 
Islands ports, and in the 
Galician ports of Marin 
and Vigo.  

Collectively, they provi-
de new added value to the 
logistics and port commu-
nities in their respective 

geographic areas, with fa-
cilities dedicated to proces-
sing cold products. In the 
next few years, ports such 
as Valencia or Huelva will 

be opening new facilities 
for processing perishable 
goods, a new opportunity 
to establish new reefer 
shipping streams.
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Annual traffic of containerised agri-foodstuffs reached over 8.6 million 

tonnes last year. 

  2021 %21/20 %21/19 2020 2019 

 Bay of Algeciras 3,972 +5% +18% 3,790 3,356 

 Valencia 2,330 -11% +14% 2,612 2,037 

 Barcelona 678 -7% -63% 732 1,821 

 Las Palmas 661 -7% +14% 714 579 

 S.C. Tenerife 219 +16% +7% 190 205 

 Vigo 177 +16% >999% 153 14 

 Málaga 104 +141% +287% 43 27 

 Bay of Cádiz 103 +128% >999% 45 4 

 Alicante 98 -14% -29% 113 137 

 Bilbao 71 -13% -47% 82 135 

 Gijón 71 -30% -20% 101 88 

 Tarragona 52 +19% 0% 44 52 

 Cartagena 14 -40% -49% 24 28 

 Huelva 14 -35% -34% 21 21 

 Sevilla 14 +20% -11% 11 15 

 Santander 12 +651% >999% 2 0 

 Vilagarcía 12 -30% -33% 17 18 

 Castellón 11 -24% -22% 15 15 

 Baleares 4 +644% +128% 1 2 

 Almería 2 +83% +65% 1 1 

 Marín - Pontevedra 0 -93% -100% 6 149 

 Other 0 -76% -97% 2 14 

 TOTAL 8,620 -1% -1% 8,718 8,719 

Thousands of tonnes. 2021, provisional. Source: Puertos del Estado.
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ALGECIRAS HANDLES 46% OF CONTAINERISED AGRI-FOOD FLOWS 

The Andalusian port saw its traffic improve in 2021 with a throughput of almost 4 million tonnes, an increase of 5% on 2020. 

YEAR 2021 

 
 
Thousands of tonnes. 2021, provisional. Source: Puertos del Estado.
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Spanish ports are increasingly handling 
reefer containers, say operators and 
freight forwarders that specialise in this 
niche business, which generates high 
added value.  

The growth of the reefer market, un-
derpinned by fruit and vegetable, phar-
maceutical, meat and fish shipments, 

is clearly visible in the terminals of 
Spain’s busiest ports, where the facili-
ties dedicated to electric connection of 
containers have become increasingly 
prominent. 

Algeciras, Valencia, Barcelona and 
Vigo, Spain’s four major maritime dis-
tribution centres for refrigerated con-

tainerised cargo flows, provide more 
than 13,500 connections for reefer con-
tainers. Such infrastructure at these 
mainland ports will have to be expan-
ded soon, due to the constant increase 
in demand, according to forecasts by 
consultants such as Drewry, which es-
timates that refrigerated maritime 
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transport will grow by an average of 
3.7% between 2020 and 2024. 

The terminals have been encoura-
ging this type of traffic in recent years. 
Sensors in special facilities, together 
with refrigerated platforms and inspec-
tion centres, are necessary to guaran-
tee the development of a 
market that is achieving 
higher security in the 
supply chain as it passes 
through the ports, flows 
that have proved to be 
essential during the 
COVID-19 pandemic.  

Dedicated areas 

Together with the growth 
of ‘import-export’ cargo, 
terminal operators and 
the shipping lines 
themselves are beginning 
to ensure the provision of 
dedicated areas in order 
to attract container move-
ments to third countries, 
with the aim of positio-
ning Spain as an inter-
oceanic platform and cargo distributor 
in Southern Europe. 

Along with the improvement in the 
supply of infrastructure, Spanish ports 
are also offering discounts on dues to 
attract new flows of agri-food cargo 

through their container terminals, in-
cluding up to 30% discounts on cargo 
dues.  

Several port authorities, leading    
logistics operators, and shipping com-
panies, committed to increasing their 
business volumes, have included the 

development of new 
port spaces for reefer lo-
gistics in their invest-
ment plans.  

Frigoríficos Portuarios 
del Sur in Huelva, for 
instance, is developing a 
15 million euroslogistics 
centre intended as a 
regulatory warehouse 
for the regional red fruit 
industry. 

Meanwhile, the Medi-
terranean Shipping 
Company (MSC) has 
pledged, under the ma-
nagement of Medlog 
Spain Logistic, to invest 
an estimated 35.7 mi-
llion euros to install a 
25,400 square metre re-

frigerated platform for the consolida-
tion and deconsolidation of reefer con-
tainers in the Port of Valencia’s ZAL 
(Zona de Actividades Logísticas), once 
the project’s bureaucratic and legal pro-
blems have been resolved.

Terminals are 
increasing 
reefer space.

CONTAINER 
TRACEABILITY 
AND THE 
STREAMLINING 
OF INSPECTION, 
CHALLENGES 
FOR MAKING 
NEW FLOWS 
MORE FLEXIBLE 
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The refrigerated transportation 
of fruit and vegetable products 
moved on short sea shipping 
services is growing in line with 
the development of short sea 
shipping as a whole. This trend 
translated into record traffic in 
international short sea ro-ro 
services last year, according to 
analysis of the observatories 
published by the Spanish Asso-
ciation for the Promotion of 
Short Sea Shipping (SPC-
Spain) since 2009.   

It also means that this type 
of traffic is currently being 
“affected by production beha-
viour itself, shown, for exam-
ple, in the 2% fall in the first 
quarter of this year, and by the 
lower volumes during the cu-

rrent summer season,“ says    
Pilar Tejo, technical director of 
the Spanish Association for the 
Promotion of Short Sea 
Shipping. 

The shortage of drivers “is 
undoubtedly an incentive” for 
the refrigerated freight haulier 
to transport the entire vehicle 
or trailer aboard ships. Howe-
ver, “transport operators need 
the shipping company to assu-
re them that the temperature of 

the semi-trailer is maintained 
at the appropriate level requi-
red for the products being 
transported,“ the expert warns. 
This assurance “is now achie-
ved through the ‘accompanied’ 
mode, thanks to the drivers 
who have this responsibility”. 
With regard to the ‘unaccompa-
nied’ mode, “it should be left to 
the shipping company to provi-
de this assurance”. Taking the-
se conditions into account, “the 
shortage of drivers ought to en-
courage greater use of the 
‘unaccompanied’ mode (the 
trailer or the platform)”, adds 
the expert. 

Apart from this issue, the fu-
ture prospects for this type of 
transport are good. “Bearing in 

mind that Spain supplies most 
of the countries of the Euro-
pean Union with fruit and ve-
getable products, and conside-
ring the evolving transport 
market, with the problems 
suffered by road transport, we 
believe that short sea shipping 
offers a very interesting and 
attractive alternative to the 
road operators”. And proof of 
this “is that it is being used”. 
However, “the ‘unaccompanied’ 
option, which offers the grea-
test benefits to its users, has yet 
to be further developed”, em-
phasises Pilar Tejo. Eco-incen-
tives “could accelerate the im-
plementation of new services, 
in particular projects in 
Southern Spanish ports”.  
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tant markets are affected: tho-
se users of mainland lines with 
Morocco and Great Britain will 
not benefit from the incentives. 
“It affects us greatly, because 
these are countries with which 
we have a significant trade re-
lationship”. 

The plan provides incentives 
for lorries, semi-trailers, and ar-
ticulated lorries to get on ships, 
but cargo on Mafi trailers is ex-
cluded, which is another signi-
ficant limitation, according to 
SPC-Spain. Mafi trailers “are 
working well on some services 
and is efficient for certain types 
of goods (very heavy cargo).)”.  

SPC-Spain is in favour of a 
minimum frequency require-
ment of two weekly frequen-
cies, or even less if justified, for 

the short sea shipping lines that 
would benefit from it. The Eu-
ropean Commission (EC) re-
gards services of at least three 
frequencies per week, a “relati-
vely high frequency for certain 
routes”, as a motorway of the 
sea.  

There are other measures 
pending that are equally long 
overdue, such as the improve-
ment of customs services, 
which is all the more urgent, if 
possible, due to Brexit, accor-
ding to SPC-Spain.  

The association is also ca-
lling to have the discount sys-
tem applied to the ship tax, 
which is linked to a certain 
number of port calls, to be re-
plicated for port services. This 
“would make it possible to re-
duce port costs”, which repre-
sent a heavy burden on the 
profit and loss account of short 
sea shipping companies due to 
the numerous calls at port they 
make compared to trans- 
oceanic services. 

Historic record 

International ro-ro short sea 

shipping achieved its best ever 
record in the Spanish port sys-
tem last year. Ro-Ro freight 
transported on international 
services (excluding vehicles in 
freight operations) exceeded 
pre-pandemic volumes, with 
25.8 million tonnes of freight 
moved in 2021, growing by 
25.7% more than in 2020 and 
21.6% more than in 2019, 
according to the latest SPC-
Spain Observatory. 

Such flows have doubled in 
a decade, from 13 million ton-
nes in 2011 to almost 26 mi-
llion tonnes in 2021. The Me-
diterranean seaboard is key to 
this trend. The Mediterranean 
Arc ports handled 22.38 mi-
llion tonnes in 2021, an increa-
se of 12.49 million tonnes over 
ten years. The Atlantic sea-
board ports achieved their best 
ever performance last year, but 
only narrowly, moving 3.39 mi-
llion tonnes, just 240,000 ton-
nes more than in 2011. While 
the Mediterranean Arc has seen 
a 126.3% increase over the last 
decade, the Atlantic Arc has  
only risen by 7.3%.

Long-standing demand 

In early May, the Ministry of 
Transport, Mobility and Urban 
Agenda launched the first pha-
se of the ‘eco-incentives’ pro-
gramme, aimed at encouraging 
hauliers and loading compa-
nies to put lorries or trailers on 
board ships. In this first phase, 
the Ministry selects the 
shipping lines eligible for fun-
ding under the Next Genera-
tion EU funds, which have an 
initial budget of €60 million, 
and which had not been cho-
sen at the time of going to 
press. This type of aid is a long-
standing demand of SPC-Spain 
and the sector in general, and 
will soon come to fruition. The 
association is “satisfied” with 
the measure. However, “there 
are limitations that we are con-
fident can be overcome 
throughout the course of the 
programme,“ adds SPC-Spain’s 
technical director. These limita-
tions include the exclusion of 
short sea shipping services with 
non-European third countries 
from receiving aid.  

In Spain’s case, two impor-

ECO-INCENTIVES, A 
BOOST FOR SHORT 
SEA SHIPPING 
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Algeciras, the principal port of call on the 
European side of the Strait of Gibraltar, is 
the logistical gateway for road traffic from 
North Africa, moving increasing volumes 
of Moroccan produce to the European mar-
ket.  

Unaffected by seasonal economic crises 
and the COVID-19 pandemic, 
flows have increased by 32% 
over the last five years, from 
321,324 lorries in 2017 to 
425,699 units last year.  

While the overall volume of 
this traffic does not differentia-
te between dry cargo and refri-
gerated or reefer cargo, accor-
ding to different operators con-

sulted, for the majority of the year about 
half of the trade tends to be trailers with 
perishable goods. This type of traffic has 
been experiencing high growth according 
to the Border Control Post (BCP) activity 
rates at the Andalusian port.  Docks, a sub-
sidiary of the Grupo Romeu, has been ma-

naging the BCP since 2002.   
Covering 5,000 square me-

tres, for the inspection of goods 
of animal, plant, and live ani-
mal origin, the BCP handles 
30% of the goods of animal ori-
gin imported into Spain and 
31% of those of non-animal 
origin, showing the extent of 
the volumes it handles and the 

continuous necessity of having adequate 
resources to carry out its functions.  

It is the only Spanish BCP classified as 
first-class and authorised by the European 
Union to import and export all types of pro-
ducts and live animals. 

Improvement of facilities 

The importance of flows through the Strait 
of Gibraltar can be seen in Morocco’s per-
formance in agri-food traffic, as the leading 
supplier to the Spanish market. Its imports 
are growing every year, and everything 
points to further medium term growth with 
the political agreement between Spain and 
the Alaouite kingdom on the Sahara, a 
boost to the North African country’s agri-

Refrigerated 
lorries 
travelling on 
the access 
bridge to the 
port of 
Algeciras.

SUPPLY CHAIN | MARITIME TRANSPORT 
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THE MOVEMENT OF REFRIGERATED LORRIES IS GROWING IN DOUBLE FIGURES,  

THANKS TO MOROCCO’S FRUIT AND VEGETABLE EXPORTS TO EUROPEAN COUNTRIES
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cultural trade with the European 
Union.  

Importantly, ro-ro traffic, which 
plays a key role in import-export 
trade, and has a significant impact 
on the economy of Algeciras (invol-
ving a large number of warehouse-
men, forwarding agents, customs 
agents, transporters, and 
warehouses), is the port’s second 
most important cargo flow, after 
containers. 

Along with the BCP, in the co-
ming months the port of Algeciras 
will have new parking zones for 
heavy goods vehicles in the Isla 
Verde Exterior area, with the ope-
ning of a new Heavy Traffic Termi-
nal, increasing the site’s capacity to 
more than 1,600 parking spaces. 

The new 542-space car park will 
be an addition to the existing one 
at the Isla Verde Quay, operated by 
the company Continental Parking, 
which provides 1,098 parking spa-
ces. 

Furthermore, as well as new 
works on the access roads to the 
port, Algeciras is also investing in 
new technologies to digitalise the flow of 
goods, a key tool for the optimisation of 
shipments between the Spanish port and 
Tangier-Med’s Moroccan hub.

Embarkation operations in the port of Algeciras.
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Freight companies are in-
creasingly taking their car-
bon footprint into account 
when it comes to the trans-
port phase, both in the 
supply and distribution of 
goods. As a result, railways 
are beginning to gain 
ground in the projections of 
agri-food, chemical and 
pharmaceutical industries, 
which require tailored ser-
vices at controlled tempe-
ratures.  

In this new scenario, 
new rail services carrying 
reefer containers have 
emerged on the market. 
One of the most recent is a 
new refrigerated freight rail 
service, which moves agri-
food, chemical and phar-
maceutical products bet-
ween the port of Barcelona 
and the Intermodal Termi-
nal of Navarra (TIN), in 
Noáin. Launched by 
Synergy, Hutchison Ports’ 
logistics operator’s rail 
brand (Hutchison Logistics 

Synergy), the service is ai-
med “at importers and ex-
porters of frozen, refrigera-
ted or temperature-contro-
lled goods in TIN’s geogra-
phical area of influence and 
also for customers in south-
west France,“ says Pablo 
Garcia, Synergy’s mana-
ging director.  

This year also saw the 
launch of the Maersk 
shipping company’s new 
refrigerated service bet-
ween the southern Spanish 
port of Algeciras and Marín 
in Galicia. Spain’s national 
rail operator Renfe’s freight 
subsidiary, Renfe Mercan-
cías, is responsible for the 
traction of this service, 
which began on a weekly 
basis, although it is expec-
ted that the frequency will 
continue to be increased. 
The train, which covers the 
distance in 36 hours, is ma-
de up of 21 wagons, and 
has two generators; one of 
which is in use throughout 

the journey, while the se-
cond is only used if neces-
sary, according to Renfe 
Mercancías. Maersk also 
operates reefer services 
connecting Zaragoza with 
Vigo and Barcelona.  

Sustainability 

Renfe Mercancias has focu-
sed on the promotion of re-
frigerated trains, as they 
“open up new opportuni-
ties for a sustai-
nable transport 
strategy for 
companies that 
work with pe-
rishable pro-
ducts, allowing 
them to trans-
port large loads 
of frozen or re-
frigerated food 
over long dis-
tances, arriving 
at their desti- nation in per-
fect con- 
dition”, according to the 
company.  

The CoolRail refrigera-
ted container rail service, 
specialising in the export of 

Spanish fruit 
and vegetable 
products to the 
northern Euro-
pean market, is 
one of the most 
well-esta-
blished lines. 
Operated by 
Transfesa Lo-
gistics and Eu-
roPool System, 
the service has 

a transit time of 48 hours 
between Almussafes (Va-
lencia), Cologne, Brussels 
and Rotterdam, 72 hours 

SUPPLY CHAIN | RAIL TRANSPORT 

ECO-RAIL GAINS APPEAL 
GROWING CONCERN FOR THE ENVIRONMENT IS BECOMING A CATALYST  
FOR ‘REEFER’ RAIL TRAFFIC FOR INDUSTRIES SUCH AS AGRI-FOOD,  
CHEMICALS AND PHARMACEUTICALS

THE 
REFRIGERATED 
CONTAINER GAINS 
GROUND IN RAIL 
FLOWS

RENFE 
MERCANCÍAS 
SEEKS TO 
BOOST 
‘REEFER’
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years, the major shipping 
lines have also become im-
portant for the growth of 
refrigerated rail freight 
traffic in Spain. In addition 
to the aforementioned 
Maersk services, MSC and 
CMA CGM also move refri-
gerated cargo by rail.  

Three years ago, MSC 
started operating a signifi-
cant flow of refrigerated 
cargo containers by rail 
from Aragon, with connec-
tions between the termi-
nals of Zaragoza Plaza and 
Monzón Intermodal Termi-
nal (Huesca) and the ports 
of Valencia and Barcelona. 
Several months ago, CMA 
CGM started connecting 
Zaragoza and the port of 
Valencia via a reefer rail co-
rridor. The new service is 
an addition to its consoli-
dated fruit and vegetable 
products service running 
between Murcia and the 
port of Bilbao, which has 
been operated by its subsi-
diary Containerships in 
conjunction with Grupo  
Logístico Fuentes for al-
most a decade. 

with the United Kingdom, 
and 96 hours with the Nor-
dic and Eastern European 
countries. CoolRail, which 
includes road haulage as 
part of the ‘door-to-door’ 
service, reduces CO2 emis-
sions by 80%, according to 
Transfesa Logistics. 

Meanwhile, refrigerated 
containers for export from 

Spain on the VIIA rail mo-
torway are also experien-
cing a notable upward 
trend. For example, up to 
70% of the goods that mo-
ve from Spain to the UK via 
VIIA are reefer - mainly 
fruit and vegetables.  

Shipping companies 

On the whole, in recent 

V
II
A

THE MAJOR 

SHIPPING 

LINES BOOST 

TRAFFIC

The VIIA rail 
motorway is 
increasing 
refrigerated cargo 
transportation year 
on year. 
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A
year ago, in this publica-
tion, I spoke of how digi-
talisation brings challen-

ges and opportunities for each 
of the players in the logistics 
chain, as set out in the “Next 
Generation” programmes. In 
that article, I defined digitalisa-
tion in transport as data captu-
re, its transportation, storage, 
and processing, according to 
the specific purposes required 
by each of these players. The 
digitalisation of the transport 
and logistics sector is essential 
to streamline the flow of infor-
mation required by all those in-
volved in the logistics chain, 
and to guarantee service provi-
sion, compliance with legal re-
gulations and the industry’s 
own standards. I defined data 
capture as the first pro-
blem to address to en-
sure proper digitalisa-
tion: where from, from 
what source, with what 
precision, at what spe-
ed of acquisition; espe-
cially given the fact 
that telematic systems 
(on-board computing) 
allow the maximum 
amount of data to be 
obtained with the mini-
mum number of te-
chnologies or operators 
involved, thus provi-
ding a simplified and 
correct a starting point 
as possible.  

In this scenario, the 
wide range and varia-
tion of digitalisation 
service possibilities is 
dependent on the acti-
vity of the logistics 
chain in which we find 
ourselves. Finding stan-
dard solutions that can 
use and analyse the da-
ta that each company 
needs is a tough task, especia-
lly concerning their business 
models, which must be distinc-
tive to ensure their survival in 
today’s highly competitive and 
demanding environments. The 
Recovery, Transformation and 

Resilience Plan (Next Genera-
tion) was supposed to be a 
good opportunity to undertake 
disruptive projects within our 
companies, allowing them to 
secure a strong position within 
the framework of the digitali-
sation of the sector, regardless 
of their size and economic ca-
pacity. Digitalisation project in-
vestment would allow compa-
nies to programme a “datafica-
tion” framework for all pro-
cesses and in all departments, 
including “Big Data” actions to 
enable datamining in line with 
business models, as well as the 
appropriate training of person-
nel on the new systems. Now, 
more than ever, what with the 
war in Ukraine, the energy cri-
sis and the outlook for autumn 

predicted by all the 
economic and political 
forecasts, we must un-
dertake these distincti-
ve projects, which 
showcase the added va-
lue services of our com-
panies, thus differentia-
ting them from compe-
titors, and improve cus-
tomer relations. Howe-
ver, we need to imple-
ment them now, re-
gardless of a Recovery 
Plan or Next Genera-
tion funds. If we wait 
for European funds to 
be correctly administe-
red, or for them to arri-
ve in our sector, we 
may lose the opportu-
nity to secure a good 
position within the fra-
mework of the digitali-
sation of the sector, re-
gardless of the size and 
economic capacity of 
each company. The ti-
me has come to imple-
ment these actions. 

There can be no further delays 
to the search for a digitalisation 
model that best suits our ne-
eds, bearing in mind that 
Spain, due to its status as a pe-
ripheral country in Europe, its 
agri-food production model, 

and Africa’s rise in growth, ne-
eds technological solutions that 
are, in many cases, different 
from those implemented in a 
more standardised way in the 
rest of Europe.  

OPINION | DIGITALISATION 

CHALLENGES AND 

OPPORTUNITIES

GINÉS  
HERNÁNDEZ ROSIQUE 

Founding partner of TDI, 
Técnicas de Ingeniería 
(GesInflot)

THE TIME IS RIPE 
FOR 
DIGITALISATION 
PROJECTS, AND 
WE MUST NOT 
DELAY ANY 
LONGER 

SPAIN NEEDS 
TECHNOLOGICAL 
SOLUTIONS THAT 
ARE DIFFERENT 
FROM THOSE 
IMPLEMENTED IN 
THE REST OF 
EUROPE 
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Market adaption efforts made by many in-
termodal terminals have played a key role 
in the rise of refrigerated rail freight flows 
in the Spanish market. Terminal Marítima 
de Zaragoza (TMZ), for instance, which 
pioneered reefer services in 2016, conti-
nues to increase the traffic handled in this 
niche activity. The Aragonese pork sector, 
which has experienced significant growth 
in sales in the Asian market, has been the 
main user of the Aragonese terminal’s cold 
logistics. The TMZ ter-
minal recorded a 19% 
increase in its activity in 
temperature-contro-
lled perishable goods 
traffic for the agri-food 
industry.  

This summer the 
growth prompted 
TMZ’s board of direc-
tors to approve a new  
10.5 million terminal 
expansion, which will 
double the rail termi-
nal’s capacity.  

The expansion work, 
which is scheduled to 

begin before the end of 
the year, will involve 
extending the three 
main loading and un-
loading tracks from the 
current 580 metres to 
1km in length, allowing 
750-metre-long trains 
to operate. The construction of a new ter-
minal access point to Spain’s national rail 
infrastructure network, Adif, to the north 
is also planned, thus making TMZ a 
through terminal and guaranteeing a re-
duction in the time and cost of railway ope-
rations. At the same time, the container 
storage area will be expanded by 40% to 
almost 20,000 square metres. TMZ cu-
rrently has a surface area of 111,649 squa-
re metres, which will be extended by a fur-
ther 49,166 square metres, of which 

28,562 is land belonging to Mercazarago-
za and 20,604 is land belonging to Adif. 
TMZ is owned by Mercazaragoza (56.7%), 
the Port of Barcelona (21.5%), the regio-
nal council of Aragon (20.5%) and other 
private partners (1.3%). Meanwhile, volu-
mes handled at Huesca’s Monzón Intermo-
dal Terminal (TIM) have increased since it 
first moved refrigerated container traffic in 
April 2020. Its facilities have been adapted 
to store refrigerated units connected to the 

network and have established a regular 
operation of reefer containers linked to the 
Aragonese agri-food sector. TIM facilities 
feature a dedicated terminal, called Termo-
TIM, which has a 1,420 square metre con-
crete bay that can store 60 reefer units con-
nected to the network to maintain the cold 
chain.  

Projects 

The company Terminal Intermodal Mon-
zón, which is majority owned by the Samca 

group and includes among its shareholders 
Logirail, a subsidiary of Spain’s public rail 
operator Renfe, as well as the ports of Bar-
celona and Tarragona, has also been awar-
ded the construction and management of 
the Tamarite terminal, located in the same 
province, following a tender opened by 
Adif, the owner of the facilities. 

The new Tamarite Intermodal de Mer-
cancías (TIM2), which is expected to be 
operational in 2023, will have a specific 
area for the storage of containers, as well 
as an area equipped with 30 electrical con-
nections for refrigerated containers.   

Burgos dry port is another inland termi-
nal that is making a strong commitment to 
refrigerated container rail traffic. The Cas-
tilian terminal has consolidated this type 
of traffic having first launched services at 
the beginning of 2020, at the height of the 
pandemic. The bulk of the volumes are lin-
ked to the Spanish meat multinational 
Campofrío, and are destined for the port of 
Barcelona for subsequent export by sea. 

SUPPLY CHAIN | RAIL TRANSPORT 
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SPANISH INLAND RAIL TERMINALS GEAR UP TO MEET DEMAND  

FOR GROWING REFRIGERATED CONTAINER VOLUMES

Aerial view of 
the Zaragoza 
Maritime 
Terminal (TMZ).
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haul is its preferred do-
main. In fact, food is the 
third type of merchandise 
by volume of tonnes expor-
ted at Adolfo Suárez Ma-
drid-Barajas airport, only 
behind fashion (Inditex 
effect) and mechanical and 
electrical equipment. On 
the other hand, it is the lea-
der in imports, ahead of 
the two aforementioned 
goods.  

Pharmaceuticals have 
been experiencing signifi-
cant growth in air traffic in 
recent years, including in 
connections to Latin Ame-
rica, and more recently to 
Asia as a result of the pan-
demic. 

In the past year, the 
most significant impact on 
this market niche has come 
from vaccines, which have 
made air travel the ideal 
way for record time trans-
portation, in order to cope 
with the various campaigns 
conducted by public health 
authorities.  

Last year, pharmaceuti-
cal products ranked second 
in value at Madrid’s air-
port, both in terms of ex-
ports and imports, Barajas 
being the main airport for 
this type of merchandise. 
Pharma moved on the Ma-
drid runways amounted to 
more than €4.5 billion in 
2021, a figure very close to 
pre-pandemic levels. Phar-
maceuticals exports excee-
ded €1.43 billion, while 
imports amounted to €3.07 
billion. 

In terms of value, traffic 
in health products excee-
ded 11% in imports and 
12% in exports in the years 
prior to the pandemic at all 
Spanish airports.  

Meanwhile, in a further 
boost to cold chain pros-
pects, Spanish airports will 
soon have a new ‘Cargo 
Community System’ (CCS) 
tool to streamline and digi-

Air transport of temperatu-
re-controlled products re-
quires a high degree of spe-
cialisation. The cold chain 
is subject to a number of 
crucial issues that pose a 
constant challenge.  

These critical issues ran-
ge from the loading and 
unloading of the aircraft, 
the period the cargo spends 
in the hold, the storage 
phase in the terminal and 
the waiting time for the 
cargo to enter and leave 
the terminal.  

A business that requires 
specialists, including ca-
rriers, freight forwarders, 
handling operators, airli-

nes, and GSAs. Specifically, 
temperature-controlled air 
cargo also has its own 
equipment, such as isother-
mal containers, insulated 
packaging, and all kinds of 
refrigerated equipment.  

The main refrigerated 
goods moved by air are pe-
rishables and pharmaceuti-
cals. Perishable goods, such 
as fruit, vegetables, meat, 
and flowers, are some of 
the goods that have tradi-
tionally had the greatest 
impact at the airports of 
Madrid and Barcelona, par-
ticularly on transcontinen-
tal connections with Latin 
America. Therefore, long-

LONG-HAUL 

FLIGHTS ARE THE 

PRINCIPAL MODE 

OF TRANSPORT OF 

PERISHABLE 

GOODS

4,500 
MILLION, 

VALUE OF 

“PHARMA” CARGO 

HANDLED IN 2021 

AT MADRID-

BARAJAS
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AS HIGH ADDED-VALUE GOODS IN AIR TRAFFIC

Transport of perishable goods, in this case flowers, by the airline Iberia at Adolfo Suárez Madrid-Barajas airport. 
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Demand for transportation of perishable 
goods by air is rising, leading to constant 
adaptation to meet the demands of trans-
port and delivery times and temperature 
control throughout the chain to avoid loss 
of food quality. 

Just three years ago, IATA created a new 
air cargo industry certification called ‘CEIV 
Fresh’. The aim is to address the lack of 
standardised procedures and improve prac-
tices. Certification enables airlines, termi-

nals, handling operators and freight for-
warders to become centres of excellence for 
perishable goods logistics.  

“Perishable goods products are a growth 
market for air cargo. It is essential to ensu-
re that these fragile products with a short 

shelf life reach the cus-
tomer intact, with mini-
mal waste and loss,“ 
IATA points out. “Ca-
rriers will have the 
reassurance that com-
panies certified by 
‘CEIV Fresh’ operate to 
the highest quality and 
standards in the trans-
portation of perishable 
goods,“ it says.  

IATA is also promo-
ting another certifica-
tion in the field of cold 
logistics. This is ‘CEIV 
Pharma’, which gua-
rantees the quality of 
processes in the air 
transportation of phar-
maceutical products at 
controlled tempera- 
tures. 

This certification 
was developed in colla-
boration with the 

World Health Organisation (WHO). Today, 
around five hundred multinational and lo-
cal companies, including airlines, cargo ter-
minals, handling operators and freight for-
warders, are certified world- wide. 

talise processes for ground 
operations - one of the key 
aspects for the proper func-
tioning of the cold chain in 
air transport. Known as Ve-
llore CCS, the tool is desig-
ned by logistics technology 
company Portel for Aena, 
Spain’s national airport 
operator. The first phase of 
this technological platform 
is already operational. “The 
project will expand accor-
ding to cargo community 
demands and the working 
groups will be important 
for this,“ says Alfonso Gon-
zalez, Portel’s director of in-
novation. Furthermore, the 

first digital corridor bet-
ween Madrid and Montevi-
deo was launched a few 
months ago, with the 
support of IATA, the inter-
national air transport asso-
ciation, facilitating the pro-
cessing of completely digi-
tal shipments and in real ti-
me, and deciding what da-
ta is shared and with 
whom.

EXCELLENCE IN  

AIRFREIGHT COLD LOGISTICS

Air transport of 
pharmaceuticals is one of 

the fastest growing 
sectors on Spanish 

runways. 
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